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SASH CORD 
BRAIDED MASON'S LINE 


e n volume Con 


hanks individually A good all year round seller Extra strong, 


hylene bogs 1200 ft. and 
dispensing disploy pS line, Awning Cord, et< 


non-kinking, non-raveling. Mason s Line, Chalk 


BIG BALL 
TWINE ASSORTMENT 


This is one of many King Cotton Assortments 
Gives you ao wide variety of twine with no 


nventory problem. Balls ore 25¢ sellers 


Re a, 


NYLON MASON’'S LINE 


10¢ % NYLON twisted « bre 


CHALK LINE 


ded. Excellent 


quality, display packaged. Mason's Line 


3 
Masons Line, Chotk Line, Plumb Line 
f 


put Line, F ng Out Line, Tile-Setting ee Py Cord, Drapery 


etc. A staple, yeo ound selle er display box. Many other 


eee PRREBE a a be a 


e 


Cord 


CLOTHESLINE 
The best grade that's priced to sell in volume 
Connected hanks individually pockoged in 
polyethylene bogs 


CLOTHES CRYER CORD 


A cord especially desiqned for replacement 
use on othes dryers Three 50 ft connected 


hanks make flexible sale unit 


DRAPERY CORD and 
VENETIAN BLIND CORD 
ideal put-up for the home replacement market 


Handy coils cellophane wrapped disploy 
packaged, all standard colors 


SNAP-SACKS 


These SNAP-SACKS are made from heavy 
gauge polyethylene with an elastic Help 
Yourself top. Mason's Line, Butcher's Twine, 
Chotk Line, Wrapping Twine, Jute India 


Be sure to send for 
our complete catalog. 
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there’s money 


here's how KWIKSET helps You sell the Secure-All Safe 


TO YOUR CUSTOMERS 


CONSUMER SCHEDULE 











use “washington” plaster ground’ track? 


because: 


© saves time and labor 
® easy to install 
¢ eliminates wood trim 


e can be used with wallboard 
or plaster 


¢ completed installation has a clean, 
contemporary appearance. 


f 


FASTEN TRACK TO HEADER 


Plaster Ground* Aluminum Track is attached to the 
header before the house is plastered. It is available in 

2 sizes—No. 642 track for ¥" to 44” by-passing wardrobe 
doors; No. 643 track, for 1” to 14%” doors 


hese teh tnagl + 


H 
B 


PORE E: 
JS é APPLY PLASTER OR WALLBOARD 
ose | 


‘ 
After track is attached to header, plaster may be applied 
right down to the bead on the track. Track channels 
are masked to prevent plaster from dropping into “V”’ 
groove. Remove masks when plastering is completed. If 
wallboard is desired, it also may be set flush with the 
plaster ground of the track. If wood trim is desired, 
it can be applied when used with wallboard 


Next, hang doors. The Washington No, B666N double 
wheel hanger with pivoted cross-arms is suggested for use 
on ¥%" to %" doors. No. B668N hanger for 1” to 14%” 
doors. Double wheel hangers used with this aluminum 
track will accommodate doors weighing up to 100 Ibs. 
Single wheel hangers can be used on these installations 

if desired. 


WASHINGTON, LINE 


Manufactured by Washington Steel Products, Inc. 
Dept. Al-5, Tacoma 2, Washington 


For more information, fill out and mail coupon below: 


‘Washington”™ also manufactures 
{ Me : * To: Washington Steel Products, inc. 
Cabinet Hardware, Metal Accessories Dept. AL-5, 1940 East 1 Ith Street, Tecome 2, Washington 


for wood cabinets, and Kitch'n- Gentlemen: NAME 
Handy cabinet attachments. Please send 
information 
on Washington 
Line Rolling 
Door Hardware. 
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No Question 


Patrician 


Quality 


Southern Brand starts with pedigree and 
finishes with beauty. Produced exclu: ively 
from that aristocrat of the forest, Arkansas Soft Pine, 


Southern Brand supplic ‘ 


; you with interior trim and pine paneling, satin-like to the 


touch and appealing to the eye in the arresting beauty of its figure and lustrous texture. 


And not alone in uppers Southern Brand, too supplies 


framing lumber of clean cut, 


well groomed appearance that I] cause a Customer to look twice at its smooth 


surface, bright color, uniform manufacture, light weight and obvious good grade. 


Indeed, vlamor isa many splendor d thing from the allure ol the et rnal feminine 


to Southern Brand patrician qu lity whic h attracts trade that Stays 


and grows. 


OUTHERN LUMBER 


WAR R EN 


COMPANY 
ARKANSA S 


e) > 


Here 10 Serve You Always 


Ss Wig. 
y-) 


manmt 
Aen ans?” 


Because We Grow Our Own Trees 
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NEWSCAST 


LATE AND IMPORTANT Developments of the Industry 


Dangers in guaranteed contractor prices. 

Retailers seem to be guaranteeing the prices of building materials to 
contractors for longer and longer periods. We know of one dealer who flatly 
guarantees prices for all of 1956. With talk of more inflation growing, and 
& new round of wage increases in sight, this seems like a hazardous policy. 

Contractors surely must assume some of the risks in a free, competitive 
economy. This seems eSpecially true when you consider the excellent profit 
returns reported by the better builders. These are the ones who even now, 
are tacking on a contingency allowance of 8% to 10%, anticipating that they 
will be forced to pay more for materials and labor shortly. 

Marginal builders, the ones entering the construction field in recent years, 
are the ones to watch from here on in. As one retailer told us, "I can't 
afford to carry a man who doesn't pay promptly and take his discount." Dun 
Bradstreet's recently noted a rising tide of bankruptcy among these green 
builders. 














& 


Sales magic in the term "warehouse." 

Department stores have discovered that the word “warehouse sale" creates 
rewarding traffic and sales in recent months. tuStomers seem to like warehouse 
atmosphere, appreciate the lower prices possible with minimum overhead and 
service. It suggests that this industry can begin to really capitalize on 
its familiar warehouses. Periodic warehouse sales will create more volume, 
sell the public on today's aggressive lumber dealer 








Applicator crews reducing dealer's share of busi 

Insulation is just one of the products being merchandised in growing 
amounts through applicators who quote a low, installed price to the builder. 
Roofing is another product. In many cases theSe Specialists use off-brand 
merchandise bought directly from the manufacturer. 

If allowed to continue this trend could have serious consequences. We 
have heard many compliaints and seen the Shoddy workmanship of these special 
crewS. No one can or wants to hold back efficient new methods for building 
homes. It does seem reasonable to insist that all jobs conform to standards, 
If this is done the retailer will be in a much better competitive position 
to retain or get back this business. 





Specialty dealers "out in the cold" on OHI. 

Lumber dealers leading role in OHI is acknowledged by "Building 
Specialities" magazine in their May issue. In their words, “the great majority 
find it difficult if not impossible to make any connection." They find OHI 
programs usually started by a lumber dealer “without the specialty dealer 
knowing anything about it." 

In sad tones, they say, yard owners promoting OHI "know little about 
Specialty dealers or if they do not regard them as "suede Shoe” boys. Even 
if dominated by a lumber dealer, they comment, "joining a project i better 
than not being in at all." It's a fine tribute to the job already done by 
lumber dealers in their communities. How about your area? 











Expect easing in credit policies. 

Frantic demand for credit is almost sure to diminish by fall. The 
only shadow is the persistent predictions on further inflation. The money 
will be there but investors may be more interested in short term commitments. 





Report on the women's congress on housing. 

Results of the recent HHFA distaff huddle in Washington will be reported 
in the next issue. There's been a lot of kidding on this junket, mostly by 
men, who have said families can't afford the ideas Suggested by the gals. 
We don't agree with this point of view. The important thing is to erect homes 
people really want and to encourage a larger share of the family income for 
the home. Let Some new cars and other luxuries go by the board. 

(News continued on next page) 
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IT’S HERE: 


POWERNAIL 


Model 145 


~~ i | 


4 | ‘4 
SH 


PLUS FEATURES 


Flooring is automatically 
drawn up tight 
2. Cuts nailing time up 
to 60% 
Eliminates time 
consuming hand 
setting 
No more nail waste 
Instantly reloaded mag 
azine holds 100 power 
cleats 
Will not rust, clog or jam 
Designed and built for 
long, dependable service 
POWERNAIL floor nailer 


is guaranteed 


POSITIVE 


HOLDING POWER 


The New POWERNAIL Model No 
145 and mallet DRIVES AND SETS 
@ 2” Powercleat into hardwood 
T&G flooring IN ONE FAST BLOW! 
Each cleat is driven straight and 
at the correct angle without split- 
ting the flooring, assuring POS!- 
TIVE HOLDING POWER! 


Descriptive literature 
furnished on request 


OWERNAIL COMPANY 


~OntaMe eee . ‘ 
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April Building Matches ‘55 


Outlays for new construction 
put in place in April expanded 
seasonally to $3.3 billion, match 
ing the high for the month reached 
last year 

In a joint report, the Commerce 
and Labor Departments — said 
last month’s construction topped 
March by 9%, and brought the 
1956 total so far to $11.8 billion, 
the same as for January through 
April last year. 

Spending by private residential 
building in April amounted to $1.2 
billion, the report said. This com 
pared with $1.1 billion in the pre- 
vious month and $1.3 billion in 
April last year. 

Up 6% 

Spending for private construc 
tion totaled $2.3 billion in April 
6% higher than March but 1% 
below April last year. Outlays for 
public works came to $917 million 
last month—17% above March but 
unchanged from a year earlier. 

During the first four months 
this year, the department said, 
private spending for new construc 
tion totaled $8.7 billion and public, 
$3.1 billion. These were just about 
the same totals as a year ago, 
though there were shifts in the 
money spent for different types 
of construction. The biggest 
changes: Private industrial build 
ing, up 22% ; commercial building, 
up 25%; public service enter 
prises, up 115°; public industrial 
construction, down 59%; and pri- 
vate housing, down 6%. 


from March 


Expands Designing 
Services for Yards 


James N 
tect and 
Lumberman on 
has opened new 
and larger of- 
fices at 139 N, 
Clark St., Chi 
cago. The ex- 
pansion was re- 
quired by an in 
volume 


Lindenberger, archi- 
consultant to American 
showroom design 


creased 
of new and re- 
modeled show- 
rooms now be- 
ing planned by Mr. Lindenberger 
for this industry. Presently he has 
more than a dozen yards in the 
planning or building stage, be 
lieved to be something of a record 
for specialization in retail build 
ing materials stores 

Additional qualified personnel 
have been retained to promptly 
service Mr. Lindenberger’s clients. 
Beside showrooms the firm will 
also handle warehouses, both new 
and remodeled, required by build- 


May 28 


ing material wholesalers and deal- 
ers. 

American Lumberman will sup 
ply Mr. Lindenberger with prac 
tical experience on yard opera- 
tions gained from over 83 years 
of publishing for lumber dealers. 
All the research secured from 
field trips, dealer workshops and 
an extensive photographic file, will 
be placed at the firm’s disposal. 

Mr. Lindenberger has a strong 
engineering background and many 
years experience with leading 
architectural firms. He established 
his own practice four years ago. 
He is presently designing the 
“Profit-maker Showroom” for the 
third annual National Retail Lum 
ber Dealers Association exposi 
tion planned for Chicago, Decem- 
ber 10-13. 


Wages in Building 
Trades 4% Above ‘55 


Hourly wage scales of union 
building trades workers continued 
their upward movement during the 
first three months of 1956, the U.S. 
Department of Labor’s Bureau of 
Labor Statistics announced. For 
all trades combined, the average 
hourly rate seven-tenths of 
1‘%, about the same as in each of 
the two preceding quarters. 

Increases during the three 
months advanced the _ estimated 
average rate for all union con 
struction trades workers to $2.96 
an hour—about 4.1% higher than 
in April 1955. Among the individ 
ual trades studied, the increase in 
average hourly scales since April 
1955 varied from 10 to 13¢. The 
level of rates on April 2, 1956 was 
14% above the average for the 
three years 1947-49, 


rose 


Typical Home Over 
1,000 Feet in 1955 


American families want and are 
getting larger homes under the 
FHA program, according to Nor 
man P. Mason, Federal Housing 
commissioner. This is evident, he 
asserted, from data assembled for 
FHA’s forthcoming annual report 

“For the first time since FHA 
has been keeping records on the 
area of typical new homes, the 
space provided tops 1,000 square 
feet,’”” Mason said. 

The area of the typical new home 
on which FHA insured a mortgage 
in 1955 was a little more than 1,020 
square feet. This compared with 
838 square feet in 1950 and 924 
square feet in 1953. Then in 1954 
there was a slight increase to 961 
square feet. 

(continued on page 12) 
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Mind if we throw 
you a curve? 


(sales curve that is) 


— 
— 
_ 


ee cn 

Thurs sales curve concerns aluminum insect wire screen- 
ing—and the curve is UP! In fact, aluminum screening 
is growing in sales at a faster rate than any other as a 
home replacement material! 

And it’s no wonder when you consider all these talk- 
it-up selling points! 

1. Aluminum screening is rust-proof... can’t stain sid- 
ing or window sills. 

2. It’s fre-proof...never marred by accidental burning 
by matches, cigarettes, or flying sparks. 

3. It’s maintenance-free ... never needs painting or 
other protective coatings. Keeps its handsome appear- 
ance indefinitely. 

If you want to score with your customers—and share Made of strong, durable, cladded aluminum, Kaiser 
in this profitable business—get your order in now to Aluminum Wire meets or exceeds commercial stand- 
your supplier! ards and federal specifications 

While we do not make insect wire cloth, we do supply Kaiser Aluminum & Chemical Sales, Inc., General 
the leading weavers listed below with Kaiser Aluminum Sales Office, Palmolive Bldg., Chicago 11, Illinois; Ex 
Wire — nationally recognized for outstanding quality. ecutive Office, Kaiser Bldg., Oakland 12, California 


Kaiser Aluminum 


setting the pace—in growth, quality and service 





Promote the aluminum wire screening of these leading weavers— 


for big markup, big profits and for greater customer satisfaction! 
Alabama Wire Co., Inc 
American Wire Fabrics Corp Donald Ropes & Wire Cloth, Ltd Keystone Wire Cloth Ce seneca Wire & Mfg. Co 
Subsidiary of the Colorado Gulf Screen & Wire New York Wire Cloth Go Spargo Wire Cc 


Fuel & Iron Corp 4 W Cloth D 
be anover wire Uio Jivision Dannwoaven Inc tandard ra Cloth Screen 
Clark Wire & Supply Corp Continental Copper & Stee! Pennwove ' standard Wire Cloth & Screen Co 
Dradiuirt 


Clinton Wire Cloth Co industries, inc Phifer Aluminum Screen Co Wire Produ Ine 


) 
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Every month 
see Insulite ads like 


How can your builders miss this ad? I|' 
appears in all the magazines they read — House 
& Home, NAHB Correlator, American Builder, 
Practical Builder. every 


read about how other 


month, your builder 
built better homes and 
aved money with Insulite. That’s 12 more 


reasons why your builders prefer Insulite. 


The Insulite story goes to a combined read- 
ership of 300,000—each month—in the four 
national “‘builder’’ magazines. And more, key 
builders in your town will get 6 mailing pieces 
in 1956—as well as regular calls by an Insulite 
alesman. No wonder the builders in your town 
prefer Insulite! 


your custome! 


INSULITE sells easy...sells fast...stays sold 

















your key builders 


= Insulite Division of Minnesota and Or 


Minneapolis 2, Minnesota 


aves “100 per M sq.ft. 
n open beam ceiling! 


oO 


build better and save with 


NSULITE 





Dealer Fred W. Thompson, Louisville, now 
turning out 2 pattern-cut homes a week, 


**. Alfol Insulation is made 
for our pattern-cutting operation!” 


Fred W. Thompson, resourceful young 
Louisville dealer, entered the pattern 
cut home field in 1954. The operation 
was begun as a sideline to his retail 
and builder supply business. This 
year, Thompson's busy Kenwood Lum 
ber Company shop is cutting homes 


at the rate of 2 units a week! 


Included in his competition-defying 
“package” is Borg-Warner’s Alfol Re 


flective Insulation 


“Production-wise,”’ writes Mr. Thomp 
son, “our low prices depend on such 
Alfol 


is made for our operation toss 2 


rolls on an outgoing truck and the job 


factors as handling savings, etc 


is done!” 


From a selling viewpoint, Thompson 
is equally enthusiastic 


Alfol over the counter, he knows that 


Having sold 


builders favor its application ease; 
home owners like its thorough-going 
efficiency 

The illustration in the right hand col 
umn shows the components of the re 
markably effective Alfol Blanket. And 


the aluminum foil sheets, reflecting 


95% of all radiant heat, are self-spac 
ing! 

Put up in handy 500 ft. rolls, Alfol is 
a dealer insulation. Its compactness 
means more profit, less trouble 
insulation value for the 


and better 


customer! 


(1) kraft-duplex 
backing 
(2) foil layers 


(1) reflective 
air spaces 


Write for details, With 
a big new dealer program 
just swinging into gear, 
now is the time to investi 
gate Alfol. Write in to 
day. Fuil data — plus a 
free sales kit will be 
forwarded without obliga 


tion 


REFLECTAL CORPORATION 


A subsidiary of Borg-Warner Corp. 
310 South Michigan Ave., Dept. A-35 
Chicago 4, Ill. 
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NRLDA Publishes 
Showroom Brochure 


A manual containing photo- 
graphs of 200 recently built or 
remodeled retail lumber yards has 
been published by the National 
Retail Lumber Dealers Associa- 
tion. 

The photographs contained in 
the manual are reproductions of 
the murals which attracted such 
favorable attention at the NRLDA 
Exposition in Cleveland last year. 
Copies are available for $10 from 
state and regional affiliated asso 
ciations. 


Popular Science 
Plans Fall Promotion 


The National Retail Lumber 
Dealers Association and Popular 
Science monthly have joined to 
gether in their second annual home 
improvement merchandising pro- 
motion. 

The spearhead of the promotion 
will be a special home improvement 
issue of Popular Science to appear 
this September. The program will 
be followed through at the dealer 
level with attractive point-of-sale 
display material, newspaper mats, 
display stands, and a host of other 
material that will be tied-in with 
the September editorial theme en 
titled—‘‘Make Your Home a Show 
Place.” 

The objective of this continuing 
program on the part of Popular 
Science and NRLDA is to identify 
building material dealers as head- 
quarters for the greatly expanding 
home improvement do-it-yourself 
trade. 


FHA Eases Rules 
On Insulating Siding 


FHA has broadened its condi- 
tions for use of insulating siding 
for both new construction and mod- 
ernization. FHA now accepts for 
insured loans on new homes a new 
type of wall construction that elimi 
nates sheathing. It also has broad- 
ened its acceptance terms to include 
both the stone and brick patterns 
of siding in addition to the shingle 
and wood panels previously ac 
cepted. 

The new type of wall construc- 
tion previously mentioned involves 
use of 1x4-inch furring strips to 
provide a nailing surface for the 
siding. Prior to this change, FHA 
had accepted insulating siding in 
new construction only when it was 
installed over wood, plywood, ex 
terior gypsum board, or insulation 
board sheathing. 

AND 
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MANHATTAN 


INSTALLATION KIT 


BORING JIG HOLE 8 


STRIKE & LATCH 
MARKING TOOLS 


STANDARD & 5” BORING BIT 


BACKSET GUIDES 


j 
| 
| 
| 


| , 1 J 


Complete, Compact Schlage Installation 

Kit Subtracts Labor Time, Adds Lock Prospects 
Here's a real sales plus. This rugged steel 

Schlage “carry-all,”’ complete with tool clip-holders, 
permits the builder to handle all Schlage wood-door 
installations on an assembly-line basis and don’t 
overlook the new lock customers you can uncover by 
renting or loaning it to home-owners for 


modernization jobs or “do-it-yourself” projects 


For complete information on Schlage lock instal- 
lations, send for Installation Tool Book #625 7.5 
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CONTINENTAL 


Quality-minded builders 


specify them because they know that today quality 
locks help sell homes. That's why builders have made 
Schlage’s Tulip lock and Imperial escutcheon 
combination a phenomenally successful sales leader 
since its introduction only a year ago 


Style-minded homeowners 


choose them because they want to make their entrances 
more individual and now with Schlage’s new Continental 
and Manhattan open-back escutcheons they can introduce 


a fashionable “Color Accent” to their doorway decor 


Budget-minded builders 
ANG HOMEOWMETS instats them because they 


welcome the modest cost of these distinctive Schlage 
lock designs. Schlage's sure-fire combination of style 
lasting quality and modest cost is your sales opportunity 


to lock the entire home with Schlage' 


Send for New Lock Fashions Brochure #651 

For colorfully illustrated applications of 

Schlage residential lock and escutcheon designs, write 
today for this handsome 4-color, 12-page brochure 


SCHLAGE LOCK COMPANY 
SAN FRANCISCO +» NEW YORK + VANCOUVER, 8. C 


Address all correspondence to San Francisco 
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Jesse Zeigler Hardware at Spring Grove, Pa. A tool 
department that “did a pretty fair job” as it was 


before PROFITOOL. 


The Tool Center of Spring Grove as it is now at Zeig- 
ler's after PROFITOOL. In the first 2 months tool sales 
are up 101%. 


PROFTOOL ... 


A PLAN 


Dealers Who Know 
Report Big Success 
with PROFITOOL 


SAYRE, Pa. — 


Croft Lumber & Hardware of Sayre reports 
“PROFITOOL is certainly an accurate name for 
this Stanley Tool program. We expected 
PROFITOOL to increase our tools sales, and in 
three months they’re up 177%. The real pay 
off, however, is in turnover and profit. This 
3 months experience shows an increase in our 
turnover from 1.6 to 4.3. At this rate on a 
stock investment of $1,721.56, we figure to 
increase Our gross profit on sales for the year 
in this department from $1,110.00 to 
$3,182.00. On top of all this it sure is easier to 
keep track of our tools and serve our custom 
ers with PROFITOOL.” 


SPRING GROVE, Pa. — 


Jesse Zeigler wires from Spring Grove: “We 
always felt that we did a pretty fair job with 
tools at Jesse Zeigler Hardware but PROFITOOL 
really opened our eyes. Our first shock came 
when we discovered that we were out of stock 
on 175, or 36% of the best selling tools, and 
the second shock came when we found that 
84, or 27% of the basic tools we stocked were 
not on display. 


“We are especially proud of the appearance of 
our Tool Center but the really satisfying part 
of the deal is that in the 2 months that 
PROFITOOL has been in our store our sales 
have increased 101%.” 


TUCKAHOE, N.Y. — 


The news from Cornell Hardware in Tucka 
hoe is good, too: “I never knew that carpen 
ters’ squares, levels, planes and other tools 
would sell as they have in our new Tool Cen 
ter. People seem to walk right over to our tool 
department when they enter the store, and the 
movement on some tools has been so great 
that even with our easy to check PROFITOOL 
setup we are having trouble keeping up with it 


“Our sales are up 120% and our rate of turn 
over on the capital invested in the tool depart 
ment’s inventory has jumped from 1.4 to 3.0 


“One of our wholesalers salesmen on seeing 
the installation said, ‘Boy! Would I like to 
service that department.’ And that’s just fine 
with me. No matter how we look at it, 
PROFITOOL has proven to be a profitable, prac 
tical, easy-does-it program.” 


INDIANAPOLIS, Ind. — 


The National Retail Hardware Association 
wires Official and enthusiastic approval from 
headquarters in Indianapolis. Russell H. 
Mueller, Managing Director, says: “Congrat 
ulations. This is a program we can endorse 
100% . Our engineers will cooperate and assist 
all forward-looking retailers who subscribe to 
PROFITOOL. You have performed a very real 
service for the Hardware Trade.” 





TO DOUBLE YOUR TOOL SALES 


PROFITOOL-A Complete Program 

for Step-by-Step Installation a 
of a Profitable Tool Department § 22". 
PROFITOOL is a Basic Merchandising Guide (ummm 


to Stock Control, Re-order and Pricing 


... and if you're a typical dealer 


of the Most-Wanted Hand Tools you do nat now wock 36% ofthe 


NEW BRITAIN, Conn. — 
PROFITOOL, the complete program for 
profitable retail tool selling developed 
by Stanley Tools, was announced 
today to a special preview audience of 
editors covering the hardware business 
for the trade and news press 
In explaining PROFITOOL to this 
market-wise audience, Ken Freedell, 
Stanley Tools General Sales Manager, 
emphasized that PROFITOOL was not 
only new fixturing and modern dis 
play. It is that... but much more 
PROFITOOL starts with a Basic Mer 
chandising Guide — a 32-page book 
that lists the most-wanted hand tools 
the 25% that gives you 80% of 
your hand tool volume. This check list 
is authoritative and completely sound 
It is based on wholesaler records, on 
the experience of successful retailers, 
and on a careful analysis of 103 years 
of records at Stanley. 
And there’s more. PROFITOOL pro 
vides an easy system of stock control 
an easy means of re-ordering, and an 
easy-to-use pricing system. The typical 
dealer, according to the picture of this 
composite character formed by 
exhaustive research, does not stock 
36% of the most-wanted tools, does 
stock 170 non-basic, slow-moving 
tools, and fails to display 27% of the 
most-wanted tools. [his is expensive 
PROFITOOL cures all this and 


cures so that you benefit immediately 


THE TOOL BOX OF THE WORLD 


3UILDING PRODUCTS MERCHANDISER 





Ihe dealers who were selected to test 
PROFITOOL and who report the results 
on the adjacent page, more than dou- 
bled tool sales, and did so in the first 
2 or 3 months 

Mr. Freedell concluded his remarks 
and demonstration of a typical instal 
lation, by announcing plans to present 
PROFITOOL to hardware retailers in a 
kit that will be sold for $10 (return 
able in full to dealers who install 


PROFITOOL). The kit will contain all .». you do stock 170 non-basie, 
slow-moving tools 





of the following elements 


2 Basic Merchandising Guides “ar” 
Instruction Manual : 
Plans and bill of materials and you fail 


Wall templates 
to DISPLAY 


Binning diagrams 
Order forms 27% of the 
Publicity release 
Newspaper mats 

Banners 

lool Center cut-out letters 


Price tickets é . ie 

Price change stickers a ne 
i ; angible, but aluable 

ind the intangible, but invaluable and vou ti tela 094 of 


benefit of the experience of whole the mecheranted taehe 
salers, retailers and Stanley Tools, that 


is the backbone of PROFITOOL 





Toe 








The first step to St 00 PROFITOOL 


PROFITOOL... eat cs 


doubled sales e 


1 PROFITOOL Kil. | 


PROFITOOL 


STANLEY Si 


Circle No. 6 on Coupon, page 76. 








Only Certain-teed 
gives you 


Now Certain-teed gives you new sales 
opportunities with an entirely new 
kind of fibered gypsum plaster that 
helps plasterers do a_ better, more 


economical job! 


Bestwall glass-fibered plaster is a new 
patented formulation employing tex- 
tile glass filaments cut to a carefully 
controlled length best suited for plas 
tering. Plasterers who have field-tested 
it report new, higher standards of per 
formance and on-the-job workability 
In down-to-earth plasterer’s language, 


this means 


@ TIME SAVED 
the glass fibers do not foul up 
mixer blades—or build up on the 


box, hoe on hod 


@ FASTER, EASIER PLASTERING 


no “balling” of fibers with 





Certain-teed 


Quality made Certain Satisfaction Guaranteed 


consequent grooving of plaster; less 
backtrac king and smoothing are 


MORE UNIFORM SURFACE 


better base for finish coat 


BETTER KEVING 


uniform distribution of indi- 
vidual filaments of carefully con- 
trolled lengths, with 30 to 40 times 
as many fibers as any other fibered 
plaster produces better keying on 
metal and perforated lath . . . fewer 
plaster droppings. 


Builders and plasterers everywhere 
will be interested in the new Bestwall 
Gypsum Plaster. Be sure you have 
complete information and an adequate 
stock. Write us today... or call your 
Certain-teed salesman. 


CERTAIN-TEED PRODUCTS CORPORATION 
ARDMORE, PENNSYLVANIA 

EXPORT DEPARTMENT, 100 EAST 42ND ST., NEW YORK 17, N.Y 

ASPHALT ROOFING © SHINGLES « SIDING » ASBESTOS CEMENT SHINGLES 
GYPSUM PLASTER « LATH « WALLBOARD « SHEATHING « ROOF DECKS 
FIBERGLAS BUILDING INSULATION « ROOF INSULATION ¢ SIDING CUSHION 
PAINT PRODUCTS—ALKYD « LATEX « CASEIN « TEXTURE « PRIMER-SEALER 
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NOW,E A New Profit-Maker for Youl 


Lupples 


Aluminum Windows 





‘No 
rT 
Lie 
D 


easy to install 
...-top quality 
...-low cost 





Here’s what your customers have been looking for. 
Windows with the highest standards of design and con- 
struction, yet priced to come within even the smallest 


building budget. 





The demand is here .. . now! Be ready to get your share 


of this profitable new business. 


Here's why Cupples Single- 
Hung Windows will bring 
More Business Your Way 


JUST 4 NAILS TO INSTALL 

One carpenter installs window in minutes... snugly, permanently 
No fitting, no adjusting, no call-backs. Fin trim is integral. Window 
comes completely assembled. Installation hardware attached 


PRECISION DESIGN 


Cupples single-hung aluminum windows are stronger, more rigid 
Silent, finger-tip operation. Weatherstripped, like the finest Cupples 
windows, with Schlegel Cloth (high pile fabric in metal binder) 
Dust and draft-free. Never bind or stick. Never need painting 


Distributors wanted in a number 


of areas. Write now for details. 


FOR ANY STYLE OF ARCHITECTURE 


Perfect for new homes, remodeled older homes, light commercial 


buildings. Endorsed by architects and builders, a 


WIDE SELECTION PRODUCTS RPORATION 


Available in all popular sizes and styles, including picture windows 2653 South Hanley Rood 
St. Louis 17, Missouri 


SMALL INVENTORY REQUIRED 


Orders filled from our modern factory in minimum time. That 
means a small investment, fast turnover for you. 
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How’s YOUR Business 





Pushing Remodeling 


Our business is about the same as 
it was last year at this time. We 
are pushing remodel and repair un- 
der Title I financing with special 
emphasis on garages, kitchens and 
added rooms. We will use both ra 
dio and television to push these 
packages. Our main problem at this 
time is the discount on GI loans, 
which is holding up building in our 
area.-The Big Jo Lumber Co., Ros 
well, N. M 


Radio Pays Off 


Our business volume is slightly 
better than last year. We have 
stepped up our radio advertising 
campaign and increased personal 
contacts. Knowing our staff per 
sonally makes it easy for customers 
to drop in and chat, even if they 
don't buy anything. When they 
think of building materials they 
usually think of us. Currently we're 
promoting bathroom improvement 
packages, added garages 
and other items at budget prices 
Mauldin 


rooms, 


Lumber Co., Tucumcari, 





Business Is Better 


Compared to a year ago, our 
business is much better. We had a 
break in the weather and several 
jobs are already started. We have 
experienced no materials shortages 
and feel we can fill demands this 
year. 

To meet the rising costs of ma 
terials and operations, we’re work 
ing for increased sales. To accom 
plish this we’re planning on adding 
outside salesmen to follow up leads 
created by newspaper and direct 
mail promotion. This advertising 
will be slanted at home remodeling 
and improvement packages. Mc- 
Lucas-Wiebe Lumber Co., Fairbury, 


Ne bh, 


Collection Problems 


Our total sales volume is about 
the same as last year, but we're 
having trouble with collections. To 
overcome this we’re sending some 
employes to clinics on credit and 
collections and watching our receiv- 
ables more closely. 

We use a comprehensive promo- 
tion campaign, which includes all 


media — radio, newspapers, direct 
mail, television and outside sales- 
men. Currently, we’re promoting 
doll houses, playhouses and other 
children’s playground equipment. 
Besides these we’re pushing ga- 
rages, kitchens and added rooms at 
budget terms.—JIJndependent Lum- 
ber Co., Grand Junction, Colo. 


Prospects Good 


Business so far this year has been 
good; for the remainder of the 
year, we feel it will be very good. 
The commitments we have right 
now should carry us through the 
whole year in great shape. This is 
all because Florida is still very 
much on the move—still growing 
fast. 

We're planning to continue in- 
creasing both our inventory and 
services. 

We have had delays on some ma- 
terials, but no real shortages. The 
biggest delays we had were on 
West Coast lumber. We ordered 
two carloads of West Coast lumber 
last December; one car arrived the 
second week in April and they tell 
us the other car will arrive the 
second week in May. 

There have also been a number 
of delays in obtaining bathroom 
sinks, toilets and tubs.—Ronald 
Senne, Senne Building Materials 
Co., Grant, Fla. 





CAN MEET THE NEED. 


General Industrial Doors or 


fit any opening. Among 


available in 3 - 4 - 6 pane 


bottom section closed 


There is no size limitation 


available in many styles with sizes to 
standard designs is the Dalite model, 
styles, all sections with glass or with the 


r General Industrial Doors, we can build 


them to any height including 20 feet and any width including 20 feet 
Requirements beyond these dimensions may be submitted to our engineer 


ng department for special 


consideration 


In addition to our standard equipment, General Industrial Doors can be 


supplied with low headroom equipment, Hi-lift equip 
Thus we are able to fit practically any installation 


features 


Top quality is a 


sured because 


and Vertical lift 


General Doors are manufactured com 


plete in our factories under our own rigid manufacturing and engineer 


ng specifications 


We build them for constant wear and hard use 


if your distributor does not handle General Doors write Dept. APS for information. 


DIVISION OF PICK MANUFACTURING CO. — WEST BEND, WISCONSIN 
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The Saturday Evening 


POST 


LIVING 
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helps you sell these top profit-makers 


The biggest and best advertising program 
in Lowe Brothers history will help you sell 
these 5 top profit-makers (and the whole 
profitable Lowe Brothers line)! You'll enjoy 
doing business with Lowe Brothers. We'd 
like to tell you more—so why don't you write 
or phone! 


The Lowe Brothers Company, Dayton 2, Ohio 
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Bill Introduced Lowering FHA Downpayments to VA 
Level ... Would End GI Loans... Inch Boards OK’d 


Chairman Olin Ek. Teague, of the 
House veterans committee, has in 
troduced a bill which would reduce 
downpayments on ygovernment-in 
sured home mortgages It would 
also make all citizens, non-veterans 
as well as veterans, eligible for lib 
eralized home-buying terms. Con- 
gresaman Teague planned his bill 
to bring the Federal Housing Ad- 
ministration’s program into gener- 
al alignment with Veteran Admin- 
istration operations, as they stand 
now; and it would set downpay 
ments ranging from 2% on homes 
costing less than $10,000 to 15% 
on homes costing from $24,000 to 
$230.000 

x* © ® 


Under the Teague bill, the pur 
chaser of a $12,000 would 
make a downpayment of $480; that 
is, 4%. Under FHA, the downpay 
ment would be $1,200. On a $30,000 
house, the Teague payment would 
he $4,500; while under the FHA it 
would be $10,200. The Teague for- 
mula would continue the FHA in- 
terest rate of 445%, plus half of 
one percent insurance premium 


house 


x © 


Under these new rates Teague 
would favor allowing the VA home 
program to expire in July, 1957 
There's difference of opinion in 
congress on this subject; and sev 
eral other bills have been intro 
duced to continue the VA program 
Some of these bills would change 
details in the present setup 


x * * 
The GI home 


rangement will 


loan guaranty a? 
come to an end 
automatically untle 
tends it. Thomas J. Sweeney, direc 
tor of the 
recommended that if the program 
is not extended then commitments 
stopped the first 
of next January, Unless the pro 
gram is extended, the VA can quar 
antes only those loans closed and 
filed by private lenders before the 
expiration date. Usually it takes up 
to 75 days to get housing projects 
under way after a builder seeks 
VA approval 
x* * ®* 


CONGTECSS eu 


quaranty service, has 


for guaranties be 


Under present law, such projects 
and the GI home loans would have 
to be completed before July 25 


20 





1957. With the likelihood of a rush 
of last minute filing, if the program 
is due to end, it probably would 
take up to seven months to com- 
plete the business offered before 
January 1 

x~ * * 


Joseph B. Haverstick, president, 
National Association of Home 
Builders, evidently taking into ac- 
count the possibility that the 
Teague proposal may not be en- 
acted, told Congress that termina- 
tion of the GI home loan program 
in July of next year would be a 
backward step in the established 
policy of providing home owning 
opportunities for all Americans. He 
urged extension of the program to 
1960. 

~*~ * * 


The House of Representatives re 
cently voted a year of grace to per 
mit completion of contract-sup- 
ported GI loan applications made 
before the deadline. Haverstick said 
such action would fall far short of 
the requirements of the situation; 
since the deadline would remain the 
same. Major veteran groups as well 
as home builders have urged that 
Congress extend the program for 
three more years 


x* *« * 
The FHA has announced that it 


will accept a board measuring 24/32 
of an inch in thickness as a one- 
inch board for use in constructing 
new houses to be insured by the 
agency. The former standard thick- 
ness was 25/32 of an inch. There's 
argument over 
lumber dimensions, again. All deal 
e? and builders, but not many 
owners, know that measure 
ments are set, basically, by build 
ing experience that proves what 
sizes will best serve the maximum 
number of purposes 


heen considerable 


home 


i ee 


Originally the fractional meas 
urements resulted from the shrink- 
age of full measure green boards, 
in air drying or kiln drying, to- 
gether with the further reduction 
in size from planing. If a dried and 
planed board is called a 1 x 4, it’s 
because life is too short to ask for 
a 24/32 x 8 and 26/32 inch board 
The buyer pays for what he gets; 


Vay 


and if he wants a full-inch dried 
and planed board, he can get it by 
asking for four-quarter lumber 
and paying the necessarily highei 
price for shop stock. Always one 
argument against changing lumber 
measurements is that every dealer 
will have some stock of the old 
measurements, and the new stock 
will not match up with the old 


ee = 


Administrator Cole of the HHF'A 
told the Kansas Bankers Associa- 
tion that he doesn’t believe we have 
to choose between housing of sound 
quality and housing so low in cost 
that it will lose this quality. “I re 
ject positively,” Mr. Cole said, “the 
theory that low-cost housing is des- 
tined to become slums. Where sound 
principles prevail, 

adequate mainte- 
nance, where neighborhoods are 
properly protected, the value of 
basic low-cost housing designed for 
families of modest income will out- 
live even a 40-year mortgage.” 


construction 


where there is 


xk 


Cole added that we’re in a selec 
tive market; and while many fam- 
ilies want better homes there’s a 
continuing demand for homes at all 
income and price levels. The mar 
ket for higher priced homes doesn’t 
mean abandoning the even greater 
market for houses of lower cost 
Soundly-built minimum cost hous 
ing will not breed slums. It doesn’t 
mean supplying these owners with 
all the space and conveniences 
they’d like—but it does mean giving 
them much better homes than 
they’ve had to until re- 
cently 


accept, 
x* « * 


While American families ove 
about $90-billion on home mort 
gages, this big debt is being paid 
off steadily with an amazingly low 
rate of foreclosures. The Federal 
Loan Bank Board indicates that al 
though more than 10 million homes 
have been built since 1946, the num 
ber of foreclosures averaged less 
than three for each 1,000 homes 
bought on credit. Reports from 
other Federal agencies indicate that 
foreclosures have not been a major 
problem. 

[L.UMBERMAN 
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Bring customers to you 


by dealing in Quality Products 


USS GALVANIZED 


STEEL SHEETS 


If you have a reputation for quality, don’t jeop 
ardize it by stocking inferior roofing and siding 
sheets when you can handle the best. 

The famous USS label on Galvanized Steel 
Sheets gives them that extra measure of sales ap 
peal needed to convince even the toughest customer 
that he’s making a good buy. And that label is 
backed by strength and durability, long life and 
fire resistance — qualities that make a customer 


USS Galvanized 

Steel Roofing Sheets 

are continuously coated 

in accordance with Ameri 

can Society for Testing Mate 
rials Specification ASTM A-361 


glad he bought the product, and will bring him 
back to buy again 

USS Galvanized Steel Sheets are available in 
Stormseal, 1!4,-inch and 2'4-inch standard corru 
gated, and 5-V crimp styles 

So stock the brand you'll be proud to stand be 
hind USS Galvanized Steel Sheets. Your cu 
tomers will be glad you did. And so will you 

UNITED STATES STEEL CORPORATION 
525 William Penn Place, Pittsburgh 30, Pa 


USS GALVANIZED STEEL SHEETS 


FOR ROOFING AND SIDING —— {Us 


6-1256 
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More Quik-Spray is sold in 
paint and hardware stores 
than any other brand! 


FAST DRYING...ALKYD...NON-TOXIC 


( utk 


you make MORE profit per can with QUIK-SPRAY than any other spray can...! 


Here is exciting news! NOW... you can continue to offer your customers the FINEST 

quality Alkyd enamels in spray cans...in the CONVENIENT SIZE can that is the EASIEST TO USE 
...and at a new LOW price, possible because of TREMENDOUS production that makes 

it possible to lower the costs. The PRICE is right. ..the quality is RIGHT... and the size of 

the can is right... JUST RIGHT FOR POPULAR AND EASY USE ACCORDING TO AN 

ACTUAL CONSUMER SURVEY... THIS is the size can that MOST prefer because it is not too heavy 
... 18 easy to hold... and contains JUST THE RIGHT amount of paint! ALWAYS the BEST 

and MOST POPULAR SELLER... now QUIK-SPRAY at its new low price... EVEN GREATER! 


Send For New Low Price List... Color Card and Catalog — to 


Sheffield cronze PAINT CORP, * 17814 Waterloo Rd., Cleveland 19, Ohio 





ETS 


u 
e ® 


ry \ 
<@) 


Pre-sold through powerful 
National Advertising (QU 


the only spray can with all 
these features: 


* nationally advertised 

* the popular easy-to-use size 

* unconditionally guaranteed 

% each can complete — ready to use 


* AND THE BIGGEST PROFIT TO YOU PER CAN 


these beautiful colors 


Royal Biue Aluminum Goid Leat 

Bright Green r Oark Green 

Chinese Red Pink 

Gioss Biack ‘ ’ Orange 

White Light Give Copper 

PLUS: Clear Acrylic, Appliance White 
Fiat Biack, Zinc Chromate Primer 


Shettield eronze PAINT CORP, # 17814 Waterloo Rd., Cleveland 19, Ohie 





Recommend Marlite 


...lo put a “new look ” in new construction! 





ee, ee: é 
4 fi te oe Hogs 
MARLITE PLANK AND BLOCK PATENT APPLIED FOR 


Make the most of Marlite plastic finished paneling offers you a real opportunity for 
MARLITE — the profitable sales volume. New home builders want a modern, 


economical material that adds interior beauty and utility with 


profitable paneling 


minimum installation minimum maintenance. And Marlite Planks, 

for every interior Blocks, and large Panels go up fast, clean with a damp cloth, provide 
that extra touch of luxury that keeps new homes new looking longer. 
Suitable for any room in the home (new or remodeled ) 
nationally-advertised Marlite can be your year ‘round business 

; Po a , builder 

: ed 

ait oor ITY 

ie - Marlite Division of Masonite Corporation © Dept. 541, Dover, Ohio oe wes D> 

Ye ‘> * Guaranteed by ~ 


Good Housekeeping 
<<" y 
£4 soveenu® 


Marlite plastic-finished wall paneling 


MARLITE DIVISION OF MASONITE* CORPORATION 
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Bright 
Profit / 
Picture : 


REYNOLDS [ifim? ALUMINUM 
GUTTERS AND DOWNSPOUTS 


Their bright beauty attracts the customer’s eye. Their light 
weight makes handling easy. Slip-joint connectors—no solder- 
ing. And everybody knows they are rustproof, never need paint- 
ing. Put up a sample installation, or use Reynolds display... it’s 
a pretty picture, a profit picture! Ogee embossed in 4”, 5”, 6” 
sizes. Half-round in 5” and 6” sizes. See your supplier. Write for 
literature. Reynolds Metals Company, Building Products 
Division, 2002 South Ninth Street, Louisville 1, Kentucky. 





Half-Round 














Many Uses / 


REYNOLDS Lifetime ALUMINUM 
FLASHING. This .019” aluminum sheet 


is a handy material for many do-it-your 





- “ 7 self uses besides flashing. 50’ rolls in 
two types of = nie! display cartons, easy to handle. 14” 


REYNOLDS ALUMINUM REFLECTIVE oe 
INSULATION. Builder’s Type |ow-cost in- : 
sulation and vapor barrier. Aluminum foil Self Selling /f 


bonded to 40-lb. kraft paper. Foil 1 side a 
and 2 sides. In 250 sq. ft. and 500 sq. ft. DS, REYNOLDS Lifetime ALUMINUM 
gen wo - NAILS. Self-selling because each type 


rolls, 25” and 36” widths. . 2 
a > “4 er” of nail is boxed in its own display carton, 


Premium Type— embossed foil on 80 Ib. > carrying full description and these strong 
kraft paper. Foil 1 and 2 sides. 250 $q. ft. : ero sales points; rustproof, non-staining, 
rolls, 23°, mad and 36” widths. i never need deep setting or puttying 


REMEMBER, YOU CAN’T BEAT REYNOLDS ALUMINUM WINDOWS... 
CASEMENT, TRAVERSE, AWNING, DOUBLE-HUNG, BASEMENT 
AND UTILITY...WRITE FOR COMPLETE CATALOG! 


REYNOLDS 2% ALUMINUM 


BUILDING PRODUCTS 


See “FRONTIER,” Reynolds great dramatic series, Sundays, NBC-TV Network 
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rorve after only a few yeare in the 
ground, these untreated fence poste already need re- 
placing, at added expense for the farmer 


rm 


we & from pressure-creosoted poste—thia cattle fence 
ing will be in use far longer than the one at left—and stil] 
will give years and years of useful service 


Barrett is the oldest and largest producer of creosote oil. Backed by years of 
experience in the production of wood treating preservatives, Barrett Coal- 
Tar Creosote offers farmers the best wood protection available for fencing, 


bunker silos, barns and other farm structures 


Just as creosoted posts are the best buy in fencing, pole barns are today’s 
best buy for low cost, easy-to-build farm buildings. Constructed on pressure- 
creosoted poles, these buildings require little maintenance to last a lifetime 


You can obtain pressure-creosoted material from farm supply dealers, 
lumber yards, concentration yards or creosoting plants. Or ask your dealer 
to contact Barrett and we will put him in touch with pressure-creosoting 
plants that can supply him. Get plans for pole structures from your County 


Agent, Co-Ag teacher or Agricultural Engineer of your State College. 


BARRETT CREOSOTE 


OVER 100 YEARS OF EXPERIENCE 


Lebeor-saving bunker sile is easy to build, requires 
minimum labor to fill, eliminates carrying silage 
to cattle. Swinging fence, pushed forward by cattle, 
permits feeding through bars. Pressure-creosoted wood 
is used to insure long life of useful service 


DO-IT-YOURSELF INFORMATION 


Free booklet on Farm Fences 
gives you the facts about 
pressure-creosoted wood 

and Valuable hints on 

fence construction 


and a free toider on 
cutting costs and 
increasing profits 
with pole barns 

and bunker silos 


Ay Barrett Division 
J Allied Chemical & Dye Corporation 
40 Rector Street, New York 6, N. ¥ 


Please send me your free booklets which give me the 
facta about creosoted wood for fencing, pole barn 
and bunker silo construction 


Address 


I ew 





1956, AMERICAN LUMBERMAN AND 





Circle No. 14 on Coupon, page 76. 


BUILDING PRODUCTS MERCHANDISER 








EDITORIAL 





New Approach to Contractor Pricing 


Second of Two Editorials on Pricing. 


The principle of variability in pricing is 
now well established in the retail lumber and 
building products business 

In a business where individual sales range 
from a few cents to thousands of dollars, 
where products vary from raw materials to 
intricately refined items, and where the end 
use product is often fabricated after the 
sale, the principle of variability takes on 
special significance 

In consumer selling more than a score of 
factors govern, or should govern, the vari 
ability in the price markup 

They include: quantity, quality, credit ex- 
tended, scarcity of items, variety of services 
rendered, turnover, newness, exclusiveness, 
availability of item, cost of delivery, capital 
tie-up, risk factors, perishability, style, 
exceptional buys, duration of service, re 
sponsibility, ete 

At least 40 different services are ren 
dered by dealers to different classes of con- 
sumer customers. Each service entails its 
own cost and justifies its own markup 
The consumer who only receives a dozen 
services should not pay the same markup 
as the one who receives two dozen, etc. This 
principle of variability is entirely con 
sistent and ethical. 

A dealer can have and advertise a “One 
Price Policy” and still apply the principle 
of variability. He has only to establish 
one price for a given lot of “services” or 
pricing consideration—and then stick to 
it. All customers in the same (service) 
valuation would receive the same price. 


This variability principle should be ap 
plied to contractor pricing, too. Here are 
some special considerations on contractor 
pricing 


1. Does the contractor abuse the credit 
privilege? Why shouldn’t a contractor 
whom you carry for 90 to 120 days—at a 
cost of 6%—pay more than a contractor 
who pays cash? 


2. Does the contractor customarily buy 
in less than truck load lots? If the cus 
tomer is a jobbing carpenter who always 
buys in small lots, shouldn’t he pay a 
higher price than a contractor who cus 
tomarily orders truck loads or more? 


3. Do you do a large part of the selling 


work—material take-offs, estimating, de 
veloping specifications, securing plans 
and blueprints, ete for the contractor? 
Shouldn't such a contractor pay a higher 
price than contractors who do their own 
work of this kind? 


4. Do you dig up leads for contractors? 
Advertising costs money. Shouldn't you 
charge a higher price where you generate 
the lead than where the contractor digs 
up his uwn? 





5. Do you finance the contractor’s labor 
during construction—or provide construc 
tion loans? The banks charge plenty for 
this service—should not such contractors 
have a higher markup than those who 
finance their own jobs during construc 
tion? 

6. Do you dig up and provide installment 
financing or mortgage loans for contractor 
jobs? Such financing work requires time 
and time is money. Shouldn’t contractors 
who get such services from you pay a 
higher markup than those who dig up 
their own financing and make their own 
arrangements? 

7. Do you supply lots and building sites 
for contractors? If you have an exception- 
ally good lot supply, you should get an 
extra profit on the lot or on the materials 

or both! 

Based on these varying conditions, it 
would seem that a dealer should have 
four levels of contractor prices—each a 
little higher than the other: 


First (lowest) level Large building 
projects that require huge quantities of 
lumber and building products and where 
the contractors pay cash by the 10th of 
month following delivery. 


Second level House bill jobs where 
contractors dig up their own leads, do 
their own estimating and pay cash. 


Third level—Repair and improvement 
jobs where the service is less than truck 
loads—or jobs where the dealer carries 
the (second level) contractor from 90-120 
days or more. 


Fourth (highest) level—A]!| jobs where 
the dealer makes the sale, supplies con 
struction financing, or has exclusive 
supply of mortgage money and lots. 


At levels three and four, the contractor 
would be getting consumer service and 
paying consumer prices. A dealer could 
grade his contractors once a month as 
AA, A, B and C, for pricing purposes, and 
then use the above four levels of pricing 
for the four contractor grades. Under this 
system, a contractor in Class A who 
started to abuse the dealer’s credit would 
be immediately classified as B and be 
priced at level three, etc. 


Reader comment is invited. 
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that brand you 
as a quality dealer 


PERF-A-TAPE* 


Your customers know you by the brands 
you carry. These four respected brand 
names, along with others bearing U.S.G. 
registered trade-marks, are recognized as 
standards of quality throughout the build- 
ing industry. 

Your customers know these products 
have been carefully researched and proved 
on the job. They are engineered to exact- 


Ta 


ing requirements and backed by the integ- 
rity of ‘‘the greatest name in building.” 
Only United States Gypsum manufac- 
tures and advertises these famous brands 
that brand you as a quality dealer: rocK- 
LATH plaster base, SHEETROCK gypsum 
wallboard, PERF-A-TAPE joint system, 
DURON hardboard—plus many other USG 


branded products. oT.M. Rea. U. 8. Pat. 08 


res UNITED STATES GYPSUM 


wartte 


BUILDING Propucts MERCHANDISER 
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WALL UNITS for paint stock are discussed, left to right, by John, H. D. and Don Clemens 


Builds half-isiand for $40.22 


How One Dealer Built AL Fixtures 


After building store fixtures 
from American Lumberman blue- 
prints, impulse sales increased 10 
times, reports the Clemens Lumber 
& Supply Co., Inc., Brandywine 
Summit, Penna. 

“We were amazed at the increase 
in sales of small items that re 
sulted from proper display,” says 
H. D. Clemens, president. “We 
Duilt the display fixtures ourselves 
and we couldn’t be more pleased 
with the results.” 


The 42’x 60’ showroom, which 
opened last December, is equipped 
with three types of American Lum 
berman fixtures: six half-island 
units, the equivalent of 10 wall 
units and four pylon units. 

“We believe our fixtures are as 
good as any dealer can ask for, 

can be says Clemens. “They are attractive, 


ANOTHER EXAMPLE of wall units illustrates how three of these units 
used for the display of lawn and garden tool Backing is perforated hardboard easy and inexpensive to build, 
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ISLAND FIXTURES, also de 
American Lumber 
et end-to-end for 
lawn and garden 


near entrance | - Ra 


signed by 


man 


displaying 


acces 


PYLON UNIT helps make lolly 
purpose, points out Mr. and Mrs 
display both literature and product 


column serve dual 
Clemen Pylon 
samples 












Impulse sales jump after installing American 


umberman store fix ures, reports ennsylvania 
Lumb t t ts Pennsyl 


dealer. Here’s his cost breakdown. 


and are specifically designed to 
display the products we have to 


sell.” 


Easy to build. The display fix 
tures were built by H. D. Clemens’ 
son, John, with the assistance of a 
yard man. “Construction was no 
problem,” says John. “A yard man 
cut out the parts and I assembled 
the units. 

“We naturally made a few depar 
tures in building our fixtures and 
furnishing our showroom to meet 
what we felt were our own special 
requirements,” says Clemens 

“For example, we attached our 
wall fixtures permanently to the 
walls for our lawn and garden, 
paint and door displays. We fol 
lowed the blueprints for the base 
sections, for the dimensions for 
width and height and for the can 
opies 

“Near the paint department, we 
built an especially long island unit 
to occupy a special large area on 





(continued on the next page) 
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Cost Breakdown for Island Unit 


(Dealer saved over 50° 


49 


It's easy to construct American Lumberman store fixtures, according 
to H. D. Clemens, president, Clemens Lumber & Supply Co., Inc., Brandy 
wine Summit, Penna., who built six half-island units, 10 wall units and four 
pylon units, using blueprints furnished by this magazine 

Actual cost figure for building a half-island was $40.22, 4 saving of 
more than 50° over what a comparable unit would cost at retail 

Here is the actual cost breakdown for a half-island as kept by Mr. 
Clemens. 





¥%" AD interior plywood $15.96 
Screen molding for edges (not required with proper paint finish) 56 
Screws 50 
Four ball-bearing casters @ .75 3.00 
Hardware channels 2.25 
Shelf brackets 2,50 
Finish (plywood stain) M6 
Total Materials Cost $25.22 

Labor (on the first unit built, five man hours estimated at locel carpenter rate 
of $3 per hour) $16.00 
Total Cost, Holf-island $40.22 






WESTERN WHOLESALERS 
TAKE THE WORRY OUT 
OF LUMBER BUYING 


Why waste time and money shopping 
around, when your Western Whole- 
salers can deliver quality lumber prod- 
ucts promptly. Their long-established 
mill contacts . . . knowledge of mill's 
specialties, resources and facilities . . . 
and appreciation of buyer require- 
ments make your lumber buying easy. 
Let the leading Western Wholesalers 
below supply your complete needs 


today. 
a 


VAN VALER LUMBER CO. 
soctene 4, Wont 
TWX SP 19 





Phone: TEmple 2743 


CURTIS LUMBER COMPANY 
700 PITTOCK BLOCK, PORTLAND 5, ORE. 
FOREST PRODUCTS 
Telephone: AT 6591 Teletype: POSTS 


WALES LUMBER CO. 


OLD NATIONAL BANK BLDG. 
SPOKANE, WASHINGTON 
Our 32nd Yeor 


HALLINAN LUMBER CO. 


628 5. W. Herrison St. Portland 1, Ore 
MANUFACTURERS DOUGLAS FIR 
Alweter 9236 Teletype PO 457 














Sen Francisco 4, Callf. 
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FULL ISLAND is formed by butting two half islands back 
to back. This side is used by Clemens for displaying power 


tools, screw drivers and hand saws 





DEALER FIXTURES 


(begins on page 30) 





the floor for paint accessories. 

Pylon revolves. “We have lolly 
columns in our store, 80 we mount 
ed our pylon units on these. They 
will revolve, but not fast enough 
or easy enough to allow children 
to spin them. The plywood base of 
the pylon rides on a plywood sup 
port ring. The support ring is at 
tached to the 4” iron lolly columns 
with metal corner brackets and *%,” 
threaded bolts. 

“We also adapted the American 
Lumberman island unit into what 
we call our flat-top unit. This unit 
is 364%” high, 60” long and 30” 
wide. The top of this unit is flat 
and binned to hold many small hard- 
ware items at ‘grab level’,” says 
Clemens. 

Family affair. The Clemens com- 
pany is a real family organization. 
H. D. Clemens’ wife is assistant 
secretary; one son, Don, is vice 
president; a second son, John, is 
secretary-treasurer and a daughter, 
Mrs. J. S. Usinger, is advertising 
manager. 

“Our new showroom is also a 
family affair,” adds Clemens. “The 
boys even installed the six 6’x6’ 
display windows. With the help of 
three yard men, they erected the 
factory-made, built-up roof deck in 
one day although they had never 


seen the product before. 

“Later on, we plan to arrange 
our island units fan-shape for 
greater visibility as suggested by 
American Lumberman. In fact, most 
of our ideas for the new showroom 
came from American Lumberman, 
our ‘operating bible.’ ” 


(Note: Blueprints for building your 
own modern store fixtures are avail- 
able from American Lumberman, 
139 North Clark Street, Chicago 2, 
Ill. Write for details.) 
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FLAT-TOP UNIT is Clemens’ adaptation of the island 


unit. Binned, 364%” 
items at grab level. 


May 


high, top holds small hardware 
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Here’s The Perfect Combination for Increased Sales 


Cap 


(| 


FOR SALES & PROFITS 


An Economy Door It’s a regular $50 value this fully 
extruded aluminum combination door. And it’s priced to 
let you make a full profit se lling it in the $25-to-$30 price 
range ( ompletely i embled ill hardw ir¢ included 


No extras to buy 


In the Medium Price Range Here's a $60 value that 
you'll make full mark-up on selling in the $35-to-$40 
range, Full {” door costs you about $3 more than 
the economy door, but gives you an additicnal $10 profit 


Complete with hardware no extra to buy 


The Best Door You Can Buy Its a truly Deluxe com 
bination Door worth $80 ind it looks it. You get 
full dealer’s profit when you retail it in the $45-to $50 
range It costs you but a lew dollar more than 
P medium price door, yet gives you $20 profit. Full 1” thick 
The Finest Products includes all hardware 
Made with Aluminum 


CAPITOL PRODUCTS CORPORATION 
MECHANICSBURG 31, PA 


May | na t nie i nat on T ( J 
Dealer Plan and deta n Ca 
Combination Door 
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Free hotcakes and 


sausage win customers 
for this Oregon dealer, 


who staged a successful 


open house breakfast. 
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“Our free breakfast was the talk of the town,” says W. W. McCready, 
president of the W. J. McCready Lumber Co. in Eugene, Ore. “An open 
invitation was extended te everyone to come in and eat breakfast with us 
between the hours of 8:00 and 11:30 on a Saturday morning. Not only 
did a lot of people come in and talk to us, but they talked about us to 
their many friends, too.” 


The free breakfast was served in the main showroom of McCready’s 
Several manufacturers cooperated to help make the breakfast open house 
a success. One provided flour for the hotcakes; another donated the sirup 


“Greatest benefit,” adds McCready, “was the opportunity our personnel 
had to renew old acquaintances and make new ones. We were as busy as 
we could be. Our free breakfast certainly paid off in increased sales.” 


were these ladies 


COOKING AND SERVING 


from the Lutheran Church located neat 


operations 
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Pound for 
pound the 
most powerful 


truck V8's 


are 
Chevrolets! 


They put out more horsepower 
per pound than any other V8 in 
any truck! That means greater 
efficiency, less dead weight. 
more pound-pulling power for you 





Shortest stroke 
of any leading 2 ‘ Compect 
truck V8. cylinder block. 


Shorter, more 
durable con 
necting rods. 


Cooling system with 

far less waste weight 

due to engine's high 
thermal efficiency 


Extremely rugged 
yet lightweight 
crankshaft 


Modern features such as these help pare off dead 
weight assure maximum working power to pull 
your big loads more efficiently and economically. New 
V8’s are standard in L.C.F. and top tonnage models, 
optional at extra cost in all other models. 





Here’s proof of years-ahead engine design! These 
new Chevy V8’s weigh up to 200 pounds less than 
competitive V8’s, yet are fully comparable in 
power output. Every last ounce of “‘flab’”’ has 
been eliminated—and what’s left is the leanest 
muscled, best-performing powerplant the truck- 
ing industry has ever known! 


One basic reason for this compact efficiency is 
short-stroke design—the shortest stroke of any 
leading truck V8. Shorter stroke, of course, 
means less piston travel, less engine wear, maxi- 
mum pulling power from less fuel. But, when 





BUILDI 


NEW 


combined with Chevrolet precision engineering, 
it means even more. It makes possible, for 
example, a more compact cylinder block . 

shorter, more durable connecting rods . . a 
crankshaft that is lighter in weight yet extremely 
rugged. Here, every component part reflects 
hair-splitting efficiency that wastes nothing! 


To you, it means low-cost hauling, longer engine 
life, weight-saving power to pull beefed-up loads! 
See your Chevy dealer soon for all the facts about 
the right V8 for your job. Chevrolet Division 
of General Motors, Detroit 2, Michigan. 





Yes — there are lots of 
reasons why a Chevy 
truck will do more for 
you on your job! 


In addition to great V8's, 
these brawny beauties now 
offer new  high-compression 
sixes a choice of manual or 
automat transmissions in 
every Series exclusive 
Powermatic transmission 

tubeless tires and many 
more far-ahead features 


CHEVROLET 


TASK:-FORCE TRUCKS 


Anything less is an old-fashioned truck ! 
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Space-Saving 


moder 


More room for living when 


a door slides into the 


wall 


the Kennaframe way. 


improved 
Patented 


(U.5. Pat. No. 2,732,919) 


FEATURING REMOVABLE TRACK 


@ All Steel Frame 
@ Warp Proof 


©8 Wheels Per 
Door 


®@ Prefabricated 


Installs in 
minutes to last 
a housetime! 
Pivotal connec- 
tion of header 
and jambs makes 
easy fitand plumb, 


@Fits A 2x4 
Walls 


® Adjustable 3 
Ways 


®@ Takes All Wall 
Materials 


® Completely Packaged 


Kennatrack 


CORPORATION 


ELKHART 


INDIANA 
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ADEA 


Cash for Your Ideas! 


Got any good ideas that are work- 
ing for you—something that you 
thought up yourself? If so, why not 
mail them in to us? The address 
is American Lumberman, 189 North 
Clark Street, Chicago 2, Ill. We'll 
pay you $8 for each item used. They 
can be as long as a column or as 
short as a paragraph. The ones used 
on this page will give you an idea. 


The Editors 


Operation Switcheroo 


Some months ago, we started a 
program called “operation switch 
eroo.” The idea is simply to have 
men from various departments 
change jobs for a week 

The switch gives the man: 1. an 
appreciation of the other man’s 
problems, 2. a better understanding 
of the overall business, 3. knowledge 
that will help him service customers 
more efficiently and 4. a chance to 
if his talents might be better 
suited to a different department 
than the one he is working perma 
nently in. 

Our switcheroo schedule is ar 
ranged so a man eventually works a 
week in all departments of the 
store. We have sheets on which the 
men make comments about “for 
eign” departments. The reports are 
confidential, and the men are free 
to criticize and make suggestions 
for improvements Department 
heads are encouraged to let execu- 
tives know if “outside’’ employees 
have a special talent for their de- 
partment, 

The program has been wonderful 
in creating mutual understanding 
and greater efficiency among depart 
ments——all of which adds up to bet- 
ter service for the customer and 
more sales for the firm,—Charles 
E.. Hopkins, general manager, Har- 
ris Lumber Co., Providence, R. ] 


See 


’ 


Circulars with Papers 

For $5, a newspaper carrier boy 
in our area will fold in and deliver 
our advertising circulars with the 
Sunday papers._—Henry Palmer, Jr., 
Henry Palmer Lumber Co., Lang- 
horne, Penna. 


Records Home Starts 


We keep a loose-leaf record of all 
homes our contractor customers 
have built for future reference. If 
a customer comes in and asks for a 
window or other product he saw ina 
specific home, we consult our rec- 
ords. If we handled the bill of mate- 
rials for the job, it’s only a matter 
of minutes to check back and get the 
order number. This book has also 
proved helpful in keeping track of 


Vay 28, 


various materials used on the jobs 
in the event we want to show a 
prospect how it will look installed 

Under separate headings in the 
book we list the owner’s name and 
address, starting and competition 
dates, the contractor, style home and 
other pertinent information. 
Charles Higgins, manager, Home 
Lumber Co., Goshen, Ind. 


Sales to Negroes 


Our town’s population is about 
50-50 white and Negro. Naturally 
a lot of our volume is in sales to 
Negroes. We find that Negro trade 
does not need special treatment 
they just need the same treatment 

As most lower and middle income 
families, Negroes appreciate buying 
on the installment plan. We estab 
lished a budget sales system to en 
able our customers to buy on time 
and to enable greater sales of mate 
rials. Maurice R. Large, presi 
dent, Farmville Manufacturing Co 
(retailer), Farmville, Va 


Welcome Wagon 


Many of you may be familiar 
with the “Welcome Wagon” or 
“Hello Neighbor” programs. Under 
these programs, merchants in a 
community offer a 50¢ or 75¢ gift 
certificate to new residents in the 
community. A newcomer usually 
needs something from his local 
lumber dealer. 

The gift certificate usually results 
in an introduction to a potential or 
an immediate customer. For ex 
ample, when I moved into my town 
I took my certificate to my local 
yard, received a small gift and in 
turn purchased window stripping 
and other items._-H. R. Wenninger, 
Oconomowoc, Wis. 


Better Homes Club 


For some time, we have been 
using the title “Better Homes Club” 
in our extensive advertising to en 
courage more people to do a better 
job of maintenance and improve- 
ment on their homes. With our 
heavy advertising, the idea really 
pays off.—Charles T. Heberle, Jr.. 
vice-president, Gloucester (Mass 
Coal & Lumber Co. 


Bookkeeping Aid 


We find that our bookkeeping 
procedures are simplified by using 
different colored ledger cards for 
contractors, commercial establish 
ments and conaumer customers 
Dwight L. Davis, executive vice 
president, H & S Lumber Co., Char 
lotte, N Cc 
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This brand name 


also brings you... 


An ideal lumber for framing and sheathing 


@ In the Pacific Northwest grows a 
species of Hemlock that is superior to 
Hemlocks grown elsewhere in its yield 
of high quality, multi-purpose lumber. 
To the natural superiority of this 
West-grown species, extra values are 
added by Weyerhaeuser processing. 
Through careful selection and logging 
... forest products research . .. modern 
milling equipment .. . scientific season- 
ing ...our mills produce a wide variety 
of fine Hemlock lumber items. 
Weyerhaeuser 4-Square West Coast 
Hemlock dimension is excellent for 
framing because it is strong and stiff. 
The stress grades of Hemlock dimen- 
sion include 1600 f Select Structural, 


1450 f No. 1 and 1100 f No. 2. 
Boards of Weyerhaeuser 4-Square 
West Coast Hemlock are good sheathing 
items and serve dependably and eco 
nomically for a wide range of other uses. 
Weyerhaeuser 4-Square Hemlock is 
easily worked. It is relatively light in 
weight. It saws cleanly, fits precisely 
. sands, drills, fastens and glues 
exceptionally well. It has unusual nail 
holding power and nails securely with 
a minimum of splitting 
Ask your Weyerhaeuser District 
Representative how you can increase 
profits with this abundant “Ability 
Wood”’, . .Weyerhaeuser 4-Square 
West Coast Hemlock. 


Weyerhaeuser Sales Company 


ST.PAUL 1, MINNESOTA 
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WASHER DETAILS are explained by 
sales manager Tom Hutchison 


Demonstrations Z¢« 


Follow-Up = Sales 


DEMONSTRATOR PROVES what a good job washer and drier does by showing 
lacks that got the “treatment 


MAJOR APPLIANCES displayed o 
the sales floor include refrigerator 

stoves washe! also built-in like 
ranges and oven 
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How a Texas firm gets pros- 


pects for big ticket appliances, 


then follows them up effectively 


for a quick sales spurt. 


The Demonstration 


Just about every month, Rich 
ards & Krueger stages some kind 
of demonstration in their neat- 
looking store in New Braunfels, 
Tex. 

It may be a power tool show of 
primary interest to men or an ap- 
pliance demonstration for women. 


One night last month, 86 young 
women, members of a sorority or 
ganization, came for a demonstra 
tion of laundry equipment. An 
area of the salesroom in front of 
the fully equipped kitchen was 
cleared for the collapsible chairs 
borrowed from the Legion hall. 


Space on every registration card 
was provided to indicate what ap 
pliance, if any, the young woman 
was interested in. And every wo- 
man registered to make her club 
eligible for the 25¢ per head con 
tribution to the club treasury. 


Sales manager Tom Hutchison 
introduced the speaker, a repre 
sentative of a detergent manufac 
turer, and a demonstration of 
washer and drier equipment was 
underway. 


A question period followed the 
demonstration. Then a drawing 
for door prizes. A door prize is 
awarded for every 10 people in the 
audience. Lucky winners this eve 
ning received insulated buck 
ets. Every woman received a box 
of detergent worth 39¢. 


ice 


Before the meeting broke up for 
refreshments, manager 
Hutchison announced a_ special 
price on a washer-drier combina 
tion for the next seven days. Fol 
lowing refreshments, several of 
the women took time to investigate 
the wide range of appliances dis 
played along one wall of the store 


Sales figures at R&K show a 
25° pickup in sales during the 30 
days following a demonstration 
Now read about the successful 
R&K follow-up system. 


sales 
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Dealer Melvin Kefauver (right) and his assistant Oliver Ripken (center) discuss 


“Our selling job is 
Andersen advertising” 


Savs Melvin E. Kefauver, 
Kefauver Lumber Co., Forest Hill, Maryland 


“When Andersen runs an advertisement in a na- 


tional magazine, it helps us,” writes Mr. Kefauver. 
“The homeowners come in pre-sold on Andersen 
WINDOWALI And the contractors, too, are sold on 
the quality and versatility of these fine windows. We 
like to sell Andersen Windows-—-because we have 
confidence in their fine quality and workmanship.” 
More and more building supply dealers are report 
ing increased WINDOWALL sales—-helped by Andersen's 
advertising and promotion, Andersen's national maga 


zine advertising creates the interest in WINDOWALLS 
Then, your local advertising and promotion brings 
the prospect in to you. That makes it easy for you to 
complete the sale. 

Pick your own profit program for promoting WIN- 
DOWALLS with the help of the Andersen Selling Kit 
Use your Selling Kit every day to cash in on the na- 
tional preference built for famous Andersen Wood 
Window Units. If you need a new Andersen Selling 
Kit, you can get one free by writing to Andersen. 


Wy ANDERSEN CORPORATION + BAYPORT, MINNESOTA “ 
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Here’s what pre-sells Andersen Windowalls 


in your home town 
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e Leading national 
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aver 20 years. 
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10 l. e Prompt delivery i] 
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e Nearly three million unit old in 195° tributor 
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attractive entrance and exposes 


area Showroom 1} in x 26 


Functional Design 


Encourages 
Wider Use of Lumber 


This contemporary Cali- 


fornia showroom  incorpo- 
rates exposed post-and-beam 
construction to sell the merits 
of lumber in modern homes 


and commercial buildings. 


Using wood as a primary struc 
tural and finish material, architect 
Mogen Mogensen designed a show 
room for Hillsdale Builders Sup 
ply Co., Mateo, Calif., which 
is a powerful argument for wider 
modern commer 


San 


of lumber in 
buildings 


use 
{ ial 
acTOS 


Strategically located the 


Continued on Page 44 





don’t leave holes 
im your insulation 


You insulate your walls for more comfort and for dollars-and 
cents reasons. So why leave holes in them—uninsulated windows? 
With Thermopane* insulating glass in every window, your weather 
conditioning is complete. Thermopane gives you 


Warmer rooms in winter . . just like your other insulation does 
Cooler rooms in summer. . ihe 7 4 4 F 
Savings in heat bills c . 

Quieter rooms Pew a 

And no seasonal work — it’s 

permanent window insulation, 

stays in all year..... 


Delivery of Thermopane has been accelerated by expanded glass- 
making facilities. Standard sizes are stocked by L’O'F Distributors 
and Dealers (listed under “‘Glass”’ in phone book yellow pages) 
and consequently are more readily available than special sizes made 
to order. For our booklet,*Self-Insulating Windows of Thermopane,” 
write Dept. 556, Libbey ’"Owens‘Ford Glass Company, 608 Madison 


Avenue, Toledo 3, Ohio. 


SULATING GLAS& 


Two Panes of G 


Blanket of dry avr 


Asulates window 
—- 


Bondermet 44 


metal-to glass 


Seal keeps ov 
dry and clean 
- 


LiIBBEY-OWENS:+- FORD @ Great Name om Glass 
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LUMBER COMPANY 
INCORPORATED 1921 
ABERDEEN, WASHINGTON 


Monufocturers and Distributors of 


WEST COAST WOODS 


Douglas Fir, Hemlock, Ceder, 
Pine, White Spruce 


AND SHINGLES 


Each office of Twin Harbors 
is geared to provide fast, 
experienced and complete 
information regarding place- 
ment of your order, 


BRANCH OFFICES 


CALIFORNIA 
Eureka 
Menlo Park 
Los Angeles 


OREGON 
Portland 


NEW YORK 
New York City 


MASSACHUSETTS 
Medford 


ee eT a 


4 ™~ 
y MAIL THIS >, 


/COUPON TODAY!N 


/ 
/ 


\ 
\ 


TWIN HARBORS LUMBER COMPANY 
ABERDEEN, WASHINGTON 


i'd like proof of your quelity ond serv 
ice, Send name, address of my nearest 
Twin Herbors wholesaler or salesmon. 


Firm 
Address 
City, Stete 


/ 
7 


"4 


~ 


we 
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VERTICAL STACKING in the shed 


for shoppers to drop in and pick up 


FUNCTIONAL DESIGN at Hillsdale 


mize direct unlight, yet provide 


street from a $30-million shopping 
center, Hillsdale attracts a consid 
erable amount of drop-in trade 
Large glass areas expose the post 
and-beam construction and wood 
paneled walls to shoppers across 
the road 

At night, 
in shrubbery 
the wood exterior of the building 
and invite shoppers’ to look 
around. Inside the showroom, spe 
cial frames have been constructed 
30 full-size wood paneling can be 
provide for display 


concealed 


spotlights 


dramatically accent 


inserted and 
Variations 
To reconcile a 
building products’ 
clean design, 
them in 


variety of 
displays with 
the architect 
the following 


wide 


good, 
displayed 
manner: 


Post-and-beam con 
struction using redwood 
heartwood for all horizontal and 
vertical members. Exterior walls 
are 2x4 Douglas fir studs sheathed 
with 5/16” plywood. Exterior red 
wood siding is 1x8 with 
Ix2 battens, resawn stained 


Roof. A composition roof with 
l batten insulatior supported 


by 2x6 T&G hemlock planks. 


Framing. 
clear 


boards 
and 


behind the 
a short length 


incorporates 


adjacent 


showroom makes it convenient 


a large roof overhang to mir 


natural illumination 


Interior finish. Rear wall, which 
runs the length of the building is 
1,” oak veneer. One end wall i 
walnut and the other 1%” pe 
forated hardboard for wall dis 
plays. A small section near the 
entrance door is paneled with 1x4 
vertical-grained Douglas fi 


Floor. slab 
ered with asphalt tile in two col 
ors laid checkerboard fashion 
manager Herb 
sfully separated 
contractor trade at 
Separate offices and 


aside for 


Concrete base CoV 


General Craw 
ford has 
retail and 


Hillsdale 
parking 


succes 


areas are set 
builders Hillsdale provide a 
paved and floodlighted parking 
area for 30 cars 

To attract home handymen, 
Hillsdale holds an open house 
every Saturday afternoon. Manu 
facturers’ representatives demon 
strate their respective products 
and help homeowners solve spe 
cific planning problems 
planning, 
showroom which not 
only promotes lumber as a build 
ing material, but also combine 
do-it-youl self and contractor trade 
into a volume business 


Hillsdale 


By careful 


has built a 


[1.1 





NEW SPECIAL GALVANIZE 
can’t crack or chip. Bright, 
spangled and smooth 


HEMMED EDGE is straight 
and clean. Plasterer can 
work right up to the edge. 


MITERED OR SQUARE 
ends available as you 


specify on order. Pa 


THE VITAL EDGE—no 

chipping or flaking with 

this special galvanized 
surface. 


TENSION HUMP SHAPED 
FLANGE assures tight, flat, 
accurate tension fit. 


SMOOTH EDGE makes 
handling safe and easy. 
No cut hands or 
snagged trowels. 
* 
PRE-PUNCHED nail holes 


are clean and well spaced. 
Help you get tight fit fast. 


ONE PIECE—no welds. 
Flange is flat before 
and after nailing. 


Make An Extra Profit On Every 


Door and Window Opening... 


Mr. Dealer: Show a contractor how to save 50% 
and he will buy! Right? Well... you can do that very 
thing with the greatest of all Bostwick door and window 
— QUARTER 

With Bostwick casing, the screed and trim are com- ones 
bined in one product. Better yet, there’s only one instal- 
lation operation. And, best of all, the contractor gets 
smart, contemporary design at half the cost of using 


wooden screed and wooden trim. 


Remember Mr. Dealer, Bostwick casing makes an 
extra profit for you. Bostwick sells only through dealers 
so you'll be profit-wise if you write for prices and casing 
samples today. 


Bostwick 


THE BOSTWICK STEEL LATH COMPANY 
HEATON AVE, NILES, OHIO 


MODIFIED 
SQUARE 


exclusively 
through 
dealers” 
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Manufacturer Report 





TACKING holds panels in place tempo 
rarily to provide a solid working plat 
form. Panels can be later removed by 
subcontractors to provide plenty of 
work space to install plumbing and 
electrical equipment 


FRAMING SYSTEM used by a Tacoma builder uses 4x6 main girders set on 
posts with 2x4 blocking for panel edges. Using 2.4.1 underlayment panels, fewer 
pleces of lumber are needed for floor framing 


New Plywood Panel Speeds Floor Construction 


Used as both a sub- 
floor and underlayment, 
it saves time and money 
and provides a more rig- 
id floor. 


An outgrowth of two years of 
research by the Douglas Fir Ply- 
wood Association and practical 
tests by builders has led to the 
development of a plywood structur 


y Ve" space 


p-2+4+1 Plywood sybtloor 





224 Plote 


al panel which can be used as both 
a subfloor and underlayment. 

The new 4x8 panels—called 2.4.1 

are engineered to function as a 
solid one-piece base over supports 
on 48-inch centers for everything 
from a thin viny! tile to oak-strip 
flooring. Wall-to-wall carpeting as 
well as resilient flooring can be 
laid directly over the subfloor. 

One contractor using a framing 
scheme specifically designed to use 
all the advantages possible with 
this method estimates he saved up 
to $500 per home. Not all builders 
are able to realize similar econo- 
mies, but the idea offers solid ad 


Toe-nai| 2xG 
blocking or support 
with taming anchor 








Qa@ S)!! 
nokhed 

Ground | 
airders . 
See local FA © 
for miniraun 


Grode Behar ir Pp 
6” Corcretle 
basement or 


foundation 
wall 


/2" airspace all around 


\ par termile shield 4 
required; Of mop pocket 
with aspholt 

Y2 Anchor bolt set 6” 
in foundation woll 





FLOOR FRAMING 
netallation. Panel 
Nall 10d 


paced ix inehe on 


SECTION 


show 5 


with common or 8d common 1 


all bearings 
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Crawl space qrade \ 


recommended 
hould be applied across 


oes == 3| Se 


j a ; Bevel ends of qurders:§ 4x6 Girder 


up to 8°0" spon | I 


s 
ae | 
WV 


c Net ex 10 bolt 


E Aspholt rooting 
@ Be Be Pa or metal termile 
| : 

| 





practice for 2.4.1 subflooring 
main girders with staggered joints 
ing-shank or helically threaded nails 


May 


vantages in terms of time, cost and 
floor quality 


Faster Framing 


Crews handle fewer pieces of 
lumber and framing goes in faster. 
The floor is more rigid and when 
girders are framed into the foun- 
dation the height of the exterior 
walls can be lowered about a foot 
for savings in both construction 
time and materials. 

Since the walls are carried di- 
rectly on the foundations, troubles 
caused by shrinking joists, and 
troublesome call-backs resulting 
from sticking doors and windows 
and cracked plaster are virtually 
eliminated. 

Panels can be lightly tacked into 
place and subsequently picked up 
by electrical and plumbing subs 
to get at the work. This eliminates 
delays, and one plumbing sub-con 
tractor estimates he saves about 
2% days on jobs where this system 
is used. The result: lower bids 


Quality Product 


The panels are unsanded, 1%- 
inch, seven-ply and manufactured 
under the DFPA quality super- 
vision program. The face is made 
of C-repaired veneer—this means 
it has no open defects larger than 
1, inch by % inch. An interior 
type, mold-resistant glue conform 
ing to the U. 8. Commercial stand 
ard is used as the bond. Seventeen 

(continued on page 48 ) 
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Insist on WESTERN WHITE 
SPRUCE for all your construc- 
tion needs. It’s the preferred 
lumber for farm, residential, 
commercial and industrial 
buildings. Versatile . . . light 
weight .. . smooth, fine 
Wise farmers know that a barn is more than just a build- grained in texture... easy 
ing when it's built with WESTERN WHITE SPRUCE. It's to saw and handle... resin 


an investment in sturdy construction, longer life, greater free .. . odorless . . . AND 
resistance to weather and good appearance always. ‘ 1s Maan 
And that goes for ALL farm buildings. WESTERN WHITE economica too: Supplies a P 
SPRUCE is the ideal lumber for every phase of construc- ways available for fast deliv- 
tion—from joists to sheathing and siding. Buildings are ery to all parts of the United 
BETTER built .with WESTERN WHITE SPRUCE! States. 











» PLEASE SEND ME FREE BOOKLET ‘ 


TEMG SL MM sic ie senvce| 
PRODUCTS » Name ; 


Kcsoccialion, Pie 


CANADA PERMANENT BUILDING Sm 


10126- 100 STREET EOMONTON, ALBERTA, CANADA 
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or supported on posts adjacent to dozen homes in the $12,000 to $20, 
, I ) , ; 

PLYWOOD PANEL the foundation. 000 class using this new system 
He says it gives him additional 


(begins on page 46) Naili : 
Nailing Detail dollar savings and a stiff, high 





west coast mills are now planning The 2.4.1 panels should be nailed quality floor construction 
volume production of these panels with the face grain running across A Billings, Mont., contractor has 
DFPA recommends that for the main girders so the edges are used the new system on 40 homes 
homes with a crawl space, 4x4 supported by 2x4s. Panels can be and estimates he saved an average 
posts be placed inside the footings brought out flush with the out of $300 per house. In Southern Cal 
on four-foot centers one way, and side edge of the sill so the plate ifornia a general contractor who 
eight-foot centers the other way. is nailed over the plywood, or the builds about 20 homes a year es 
These support 4x6 girders on four- plate can be nailed directly to the timates savings of about 6¢ per 
foot centers with 2x4 _ blocking sill. The DFPA recommends that square foot. “Even so,” he says, 
under panel edges on the same the plywood be nailed with ring “the biggest value we see in the 
spacing. Depending upon FHA shank or helically threaded nails system is the elimination of shrink 
the girders can spaced six inches on all bearings. age that normally occurs in con 
Wash.. ventional joist construction. We 
recommend the idea to any builder 


local specifications, 
be set into pockets in the founda Kenneth Larsen, a Seattle, 
tions flush with the top of the sill, contractor, has built more than a 





PONDEROSA PINE — SUGAR PINE 


Trade Mark WHITE FIR 
DOUGLAS FIR INCENSE CEDAR 


Annual Production 60 Million 


High Altitude, Soft Textured Growth 
Modern Moore Design Dry Kilns 


Manufacturer and Distributor 


PAUL BUNYAN LUMBER CO. 


Registered SUSANVILLE, CALIFORNIA ANDERSON, CALIFORNIA 
Sales Office at Susanville, California 
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CAN’ T ROT WITH 
androc 








Above is average of timber being cut today on our second 
cycle cutting on 200 Thousand Acres of timberland. Annual 
cut 20 Million for past half century under exacting Forest 
Management Plan without depletion. 


Lumber and Androc Penta go together. 
| HARDWOODS — WHITE PINE — HEMLOCK 


Every lumber sale should include Androc 
because the penta action of Androc pre- 


serves all wood against rot, insects and | DEFEND YOUR TRADE WITH 


termites, It's Paintable! 
Distributorships Open in Some Areas! 


ASK YOUR JOBBER ABOUT THE EXTRA | MENOMINEE INDIAN MILLS 


10% PROFIT IN ANDROC PENTA!i!! 


ANDROC CHEMICAL CO. 
WOOD PRESERVATIVE DIVISION Air-dried QUALITY LUMBER Kiln-dried 
7301 W. Lake St. + Minneapolis 16, Minn. 
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Neopit, Wisconsin 
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wisee all aluminun ynbination self 


storing storm window (featuring original 
TRIPLE TRACK) 


1— QUALITY pie sen : nsist 

t! h adv. ed WISCO DESIGNS iced << 

WISCO EN IN EERING nd through WISCO'S ill. Wrbd 
” Guaranteed by > 

Good Houscheoping 


<7 Adventist at 


= sty ganas SATISFACTION is constantly being Wisco Triple Track 


thousands ot happy ‘ windows < irry the 
é Good Housckeeping Seal 

mation that Wisco aluminum ping 
loors are Ameri 


) periormers 


.: Webco pages PLAN 


ifeai cl 


A little more wh hould 
write today for the WISC QO 
FRANCHISE PLAN! 
exclusive distributors} 
ship K D p 
ind fabricated for ea 
consistent 
merchandising ud 
hat has been tried 


' 
nin the held 


25 Get the facts about the complete WISCO line 
{ ask name of 


our nearest sales representative or 
write to 


manufacturers of aluminum storm windows 

wieco storm doors and aluminum prime windows 
all aluminum, combination self 

storing storm doer (featuring original triple ALUMINUM CORPORATION 

track) 9900 A Sireet, Detrolt 16, Michigan 
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FLASHING — VISQUEEN flim saves up to 70% over other flashing 


materials, gives home owners permanent protection. Doesn't crack or 


pinhole when creased — stays flexible 


CONCRETE CURING—Light, tough VISQUEEN film keeps in the 


moisture, gives stronger slab. Won't mor green concrete. No need 


to wet down during the cure. 


CUT CUSTOMER’S COSTS- 


Take advantage of all the profit-pro- 
ducing opportunities you get only when 
you Offer fast-selling VISQUEEN film, 
the permanent moisture vapor barrier. 
Tell your builders and contractors 
about the many on-the-job uses for 
VISQUEEN film. Point out the cost-cut- 
ting benefits of using tough, re-usable 
VISQUEEN film for temporary closures, 
equipment covers and as all-weather 
protection for lumber and materials 
stored outdoors! Promote all the uses 
for this nationally advertised, widely 
accepted product and watch your prof- 
its zoom. 

ONLY vViIsqueEen film offers a size for 
every job. Check this list and see for 
yourself! 3’, 4’, 6’, 8’, 1049’, 12’, 14’, 
16'4’, 20’, 24’, 26’, 28’, 32’. 





CLOSURES — Close openings with VISQUEEN 
film. Keep interiors warm, dry in cold or 
stormy weother. Lets light in. Keeps 
weather out 


MOISTURE BARRIERS —VISQUEEN film 
keeps moisture out of stud walls, helps 
prevent decay of wood, cracking or peeling 
of paint due to condensation. 


a) 








CRAWL SPACES—No moisture comes through VISQUEEN film to rot SLAB FLOORS — Cut labor costs up to 50%, provide permanent protection 
joists or subfloors. Permanent protection costs amazingly little against moisture with tough, seamless VISQUEEN under concrete slabs 


BUILD YOUR PROFITS WITH 


Important! V/SQUEEN film is al 
polyethylene, but not all polyethylene is 


: VISQUEEN. Only VISQUEEN has th 
look for this name on the selvage — a . 
benefit of research and resources of 


VISQUEEN The ViSKING Corporation 
TM 


information request! tag 


MA LUM 


chip this tag 


attach to letterhead, mail 


THE VISKING CORPORATION 


World's largest producers of polyethylene sheeting and tubing 
Plastics Division, Terre Haute, indiana 


IN CANADA, VISKING LIMITED, LINDSAY, ONTARIO 
N ENGLAND, BRITISH VISQUEBEN LIMITED, STEVENAGE 


EQUIPMENT COVERS.—No dam OUTDOOR STORAGE — Store eos 
age to equipment stored outdoors § ily damaged products outdoors, 
when you protect with VISQUEEN cover with black VISQUEEN film 
film. No sheds needed Protects from sunlight, dust, water 








YOUR AD OF THE WEEK 





ADservice 


No. 60 of a Series (FOR YOUR AD-IDEA FILE) 


NRLDA Calendar Theme “Jumbo June Values"— 


The suggested ads below show how you can make 
up timely, attractive ads that tie in with the Adver- 
tising and Merchandising Calendar developed jointly 
by the National Retail Lumber Dealers Ass’n., and 
the Saturday Evening Post. For store display, color 
featuring “Jumbo June 
Post 


streamers 
from the 


ful posters and 


Values” are available 


YOUR NAME OR SIGNATURE CUT HERE 


Homeowners! DON’T MISS THESE 


Jumbo June Values 
FOR HOUSE, LAWN AND GARDEN 
Line 
|X| 


GARDEN TOOLS 











ORNAMENTAL 
LAWN FENCE 


7) 


TRELLIS 


$ 


LADDERS 








00 


PY YOUR NAME 








Even though the ads are greatly reduced in size 
in these reproductions, you can see the quality of 
the illustrations. They are from the group of 254 
ADservice mats available to lumber dealers only 
Write for free book show 
ing mats plus layout and copy ideas for Year ‘round 
campaign 


from American Lumberman 


Right: 2-col. x 13” ad 
using ADservice mats Nos. 
144, 64, 241, 62, 154, 163, 
164, 240, 236, 184. 


Left 


4-col, x 14” ad using 
ADservice mats Nos. 54, 
58, 25, 44, 47, 45, 57, 56, 


148, 15. 


YOUR SIGNATURE CUT 


Homeowners! DON’T MISS THESE 


Jumbo June Values 
FOR HOUSE, LAWN AND GARDEN 


(BRAND) 


PAINT 
































YOUR NAME 
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WOLMANIZED: Pre ae Lumber, for Instance ! 


Treated 
~Wolmaniv | treated lumber, impregnated 
under vacuum pressure with Wolman Salts 
Kills Prem gus Prevents Mold 
Kills Termites Stops Leaching 





There’s no better insurance against repairs 

and replacements. Urge its use in homes for 
foundation plates, floor joists, sub-flooring, 
porch floors. Recommend it on farms for barns, 
silos, foundations, feed troughs, poultry 
houses~Wolman Salts treatment, combined with 
the high standards of Crossett manufacture, 
provides your customers with lumber of 
exceptional versatility, lasting service and 
worth-while savings in upkeep they won't forget! 
*Reg. U.S. Pat. Off 


SIX VITAL ADVANTAGES; 
1. Clean and dry 

2. Odorless 

3. Paintable 

4. Non Corrosive 

5. Fiber-fixed 

6. Gluable 





CROSSE TT LUMBER COMPA N 
A Division of The Crossett Compan) 
CRO 8B 8 EI =x. ARRAN SA SS 


| Fat + shaw 
‘eZ CROSSETT RESEARCH 

















BETTERMEN T TMROUGK RESEARCH 
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Manufacturer News_. 


Door Hardware with a Flair 


drea Spadini; Paolo De Poli; and 
Fernand Leger, the great French 
painter, who, just prior to his 
death in 1955, completed eight bold 
designs for new hardware trim. 
The decorative hardware, accord 


A recent exhibition at the Wild 
enstein Gallery in York of 
84 pieces of ornamentation 
executed in antiqued bronze, soft 
Venetian glass, gold, silver, rare 
ebony and Italian marble, was the 
springboard for the formal launch ing to president Chapman, will be 
ing of The Yale & Towne Manufac sold on a custom-made basis 
turing Company's new lavish, deco through the regular sales channels 
rative hardware of the Yale Lock and Hardware 
Division, whose headquarters are 


in White Plains, N 


New 


door 


“The spectacular transformation 
of the humble doorknob into a glit 
tering work of art was achieved Chapman added, “We hope 
through the talents of a group of through our new hardware styling 
eminent artists and designers,” an program, to serve a strong revival 
nounces president Gilbert W. Chap of individualism, especially as it 
man. Among the modern masters seeks to express itself at home and 
who were commissioned to partici work environments.” 

Yale & redesign 
program are Jacques Lipchitz, dean 
of living sculptors; Ibram Lassaw 
Theodore J. Roszak; Mirko; An 


pate in Towne’s 


GILDED BRONZE KNOB, with aer 
ated center core of clasping hands and 
letters spelling out “welcome,” was ex 


ecuted by sculptor Jacques Lipchitz 


BAROQUE exscutcheon, 28” high, and 
door handle, 10” In length, is offered 
in welded bronze and tron. It was de 
Theodore Roszak 


signed by culptor 


“~ 
one 
A or Ly PP, 
sO ting, | 
> 


EXECUTED in ceramics, these are 
tiqued allver-plate on bronze, is cast ip two of the eight works created by the 
the form of a bird. It Is one of 10 de late French master, Fernand Leger, 
signs by Italian sculptor Mirko for Yale & Towne 


LEVER HANDLE in hand-rubbed an 


54 


Aluminum Windows to Fit 
Lu-Re-Co Framing System 


Three special lines of aluminum 
windows sized to fit the Lu-Re-Co 
standard framing system has been 
developed by J. S. Thorn Com- 
pany of Philadelphia, reports Ray- 
mon H. Harrell, research director 
of the Lumber Dealers Research 
Council. 

Thorn, one of America’s largest 
and oldest producers of metal win 
dows, will supply lumber dealers 
participating in the Lu-Re-Co pro- 
gram with aluminum ranch, rain 
shield and casement windows fea- 
turing integral fin frames and fac- 
tory weather stripping. All Thorn 
Lu-Re-Co windows will be shipped 
completely assembled, ready to in- 
stall. 


Celotex Corp. has moved its Los 
Angeles district office to new quarters 
at 3625 W. 6th St., Los Angeles 5, ac- 
cording to Louis Matz, western divi- 
sion manager. ... Arthur Cox & Sons, 
Inc., Pasadena, Calif., announces its 
Glide-Master and Glide-Master Econo 
my sliding door and wardrobe hard- 
ware are available for distribution in 
the east and midwest. A new catalog 
describing the complete Glide-Mastex 
lines is available. 


The opening of a regional sales of 
fice in Kansas City to service an eight 
state area has been announced by the 
Corrulux Division of L-O-F Glass 
Fibers Co. Walter F. Comstock of 
Kansas City has been appointed re- 
gional sales manager to supervise the 
activities of the new sales region. The 
office will be located in the Merchan 
dise Mart, 2001 Grand 


The Durall Products Co., York, 
Penna., has appointed Middleton and 
Brown, Chicago, as its representative 
in the midwest to handle its line of 
Bermuda screen houses. The organiza- 
tion, headed by John Middleton and 
James J. Brown, Jr., will cover sales in 
Illinois, Wisconsin, Minnesota and 
lowa Election of Fred McCarthy 
as vice-president of sales and of Way 
land W tice as vice-president in 
charge of manufacturing for Barreled 
Sunlight Paint Co., Providence, R. I., 
is reported by Elbert D. Peck, presi- 
dent of Barreled Sunlight and vice- 
president, paint and brush division of 
Pittsburgh Plate Glass Co. 


John Sterling Corp. is the new name 
of Sterling Hardware Manufacturing 
Co., Chicago. The change shortens the 
company name. The company will con- 
tinue to manufacture sliding door 
hardware and other builders’ hardware 
under the same Sterling Hardware 
trademark it has used for a number of 
years. John Sterling continues as 
president. William A. (Bill) 
O’Hara, until recently New York dis- 
trict sales manager of Johns-Manville 
Sales Corp., has been appointed sec- 
retary of the National Mineral Wool 
Association, New York, N. Y. He suc- 
ceeds F. 8. Sides, who has resigned. 
[IL.UMBERMAN 
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“We ship windows 
the day we get the order” 


Take the word of Ed Rouston, superintendent of Truscon’s 
big Detroit warehouse. He ships windows the day he gets 
the order. 

Same-day shipment of windows and other Truscon® build- 
ing materials is typical of Truscon warehouse service to 
dealers ... for stock and for their builder customers. That 
same type of service applies to every one of Truscon’s nation- 
wide net of dealer-supporting warehouses. Twenty-three in 


all. Located to serve you. 


Like all Truscon warehouse superintendents, Ed Rouston 
maintains complete stocks of Truscon Series 138 Double- 
Hung Steel Windows—the largest selling window of its type 
in the world. For good reason. Here’s the one window with 
universal application. Builders can use it everywhere. It comes 


TRUSCON 


STEEL DIVISION 
REPUBLIC STEEL 


1058 ALBERT STREET »« YOUNGSTOWN, OHIO 


Export Department: Chrysler Building, New York 17, N. Y. 


TRUSCON—A NAME YOU CAN BUILD ON 


in sizes up to 6/54" high and 5’ wide. It’s electrogalvanized 


and Bonderized to resist rust with baked-enamel finish 


ready for field painting to match interior and exterior colors, 


It's complete with all hardware, ready for quick and easy 


installation. It's stainless steel weather-stripped 


Cash this “plus” service that only Truscon offers! 


Take full advantage of Truscon same-day shipments out of 


in on 


warehouse stocks. It applies to all Truscon dealer products — 
Series 148 Double-Hung Steel Windows, Steel Ranch Win 
dows, Steel and Aluminum Casements, Aluminum Awning 
Windows, Interior Steel Doors, Projected Steel Windows 
and Metal Lath and Accessories 


Iruscon helps dealers sell! Send coupon for full information 


on the Truscon opportunity for building materials dealers, 


TRUSCON STEEL DIVISION, REPUBLIC STEEL 
1058 Albert Street « Youngstown 1, Ohio (| 
Yes I'm if 


id me the I ruscor 


terested in full-time warehouse support 


Opportunt tory 





THE LUMBER MARKET 


Demand, Prices 
Stable at Tacoma 
TACOMA With demand and 


prices virtually unchanged, chief 
interest of the lumber industry in 
this area seems devoted to produc 
tion problems. A protracted period 
of unseasonably dry weather has 
developed a potentially serious 
forest fire situation earlier than 
usual. Several! fires have been re 
ported, but so far none has been 
particularly serious. However, 
precautionary measures are in 
effect in many areas. 

Damage to timber in nearby 
Lewis county from two severe 
freezing spells last fall and winter 
will increase the fire hazard dur 
ing the coming summer, according 
to state forestry officials. Hardest 
hit, according to the report, were 
Port Orford cedar, western red 
cedar and hemlock. On the brighter 
side is the report that firs are 
flowering faster, indicating that it 
will be a good seed year. Damage 
surveys are now under way, but 
indications are that it probably 
will be three or four years before 
the full extent of the loss is deter 
mined, 

Activity in the export lumber 
market has been evident. In the 
main, military lumber for delivery 
in Tokyo and Korea is involved. 
R. W. Ross, president of the Rus 
dick Lumber Co., here, said that 
the Portland District, Corps of 
Engineers, has given notification 
of awards of 16,758,399 board feet 
of softwood lumber “for export.” 

Something new in the way of 
cargoes from here was shipped out 
recently when States Marine Lines 
loaded 500 tons of prefabricated 
houses destined for the south 
Korean rebuilding program. The 
homes, made of plywood and lum 
ber, were supplied by the Steel 
craft Manufacturing Co., Ross 
moyne, Ohio, with Pacific Forest 
Industries here actually filling the 
order 


Prices Unchanged 
In Seattle Areas 


SEATTLE—Some high prices 
are out on green fir dimension 
which are being resisted by the 
trade and the lists do not represent 
the market. Most quotations are 
the same as a fortnight ago. There 
are some low prices too, depending 
on what is surplus. Two by 10 and 
2x12 standard is strong. Construc 
tion and standard hemlock dimen- 
sion is up $2. 

Shingle prices are the same but 
No. 8 XXXXX is weak, especially 
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in straight cars. Western red cedar 
supplies are low. A shortage of 
cedar logs in British Columbia cuts 
into production. Pines are firming 
but prices vary. Strongest is 
Ponderosa pine. 

Plywood sells at $3 less. Engel 
mann spruce is in good demand. 
Canadian white spruce is selling 
well, 

Australia has bought all avail 
able space for May and June; 
otherwise export is quiet. Home 
building in Seattle in April com 
pared favorably with March on the 
basis of 144 single family residence 
permits issued by city building de 
partment valued at $2,303,350. This 
is in contrast to 143 totaling $2,- 
354,450 in March. In April 1955 
there were 186 permits valued at 
$2,688,625. 


Cautious Buying 
At Kansas City 


KANSAS CITY—tThere were un 
important changes at the whole 
sale and mill level of the lumber 
industry in recent weeks, but re 
tailers turned cautious and limited 
their purchases to actual require 
ments in face of the slow seasonal 
climb in residential construction 
in the Kansas City area. 

The uncertainty over the farm 
legislation also was a factor in 
lumber purchases in rural areas, 
suilding permits issued in 18 of 
the larger cities in the 10th Fed- 
eral Reserve district for the first 
four months of 1956 were about 
20° below a year ago. 

In general prices have held firm 
on boards and dimension. Inven 
tories at the mills have not in 
creased and the order file remains 
fairly good. Inquiries are spas 
modic and mills look for more ir 
regularity in business this summer. 

Many small mills in the south- 
west find the going tough this 





COMING—Next Issue 


Big Management Section 


You'll find five valuable articles on 
various aspects of business manage- 
ment in your next issue of American 
Lumberman. 


Just to give you an idea of the real 
meat in this section, here are the titles 
of three of these articles. 

1. ABC's of Effective Management 

2. How to Have a Better Price Book 

3. Are You Liable for Your Sales 

Contracts? 

This is just one part of the big 
editorial section in the June 11th is- 
sue. Be sure and look for it! 


Vay 28, 


spring because of the high price 
for timber and the inability to 
pass on the higher operating costs 
that stem from increased wages 
and freight charges. 

No. 1 by 6 boards generally 
brought $88 for kiln-dried stock 
and 8-inch sizes were $90 to $92 
at the mill. Air-dried lumber com- 
manded $1 to $2 a thousand less. 
On dimensions, 2 by 6’s in 14 to 
16-foot lengths were bringing $90 
to $92; all lengths of 2 by 8’s, $90 
and 2 by 10’s in 14 to 16-foot 
lengths, $100. Finish ranged from 
$150 to $160 a thousand and some 
soft texture pines brought a slight 
premium, 


Southern Pine 
Short at Baltimore 


BALTIMORE The southern 
pine market is relatively quiet in 
this area with negligible changes 
in either price or demand. Yard 
operators do not seem to be as 
optimistic as they have been, and 
some contend that only unseason- 
able weather, which is hampering 
mill production, keeps this market 
on a firm footing. Retailers are of 
an entirely different opinion, how- 
ever, and most of them maintain 
that they are unable to procure as 
much southern pine as they need. 
Retail yards insist that when the 
weather improves, new home starts 
will more than compensate for any 
increased production. Pricewise, 
six-inch boards are being bought 
for around $91 per M delivered in 
Baltimore, while the 8” boards 
bring about $93 per M. 

Fir continues firm, but prices 
have dropped slightly on some 
items. Dimensional green Douglas 
fir in the No. 1 common with up to 
25% of No. 2 is being bought here 
for from $112 to $117 per M. This 
is a decrease of about $3 per M 
compared to prices of two weeks 
go. Plywood has also dropped in 
price and demand. Rail shipments 
which were bringing $215 a month 
ago, now are priced as low as $199. 

Hardwoods are quite strong in 
this area, and kiln drying space 
reportedly is almost impossible to 
obtain. Many kilns are booked up 
completely until August, according 
to local dealers. Hard maple is 
about the strongest item in the 
hardwood category at the present 
time, although prices on this lum 
ber are down somewhat. Maple in 
the 4/4 FAS brings around $285 
per M, although some shipments 
were quoted as high as $290 per M. 

Oak is very scarce, and 
prices on it have advanced some $5 
to $10 per M. Other hardwood 
prices remain pretty much what 
they have been, with walnut in the 
1/4 FAS bringing $400 per M de 
livered in Baltimore, and birch 
quoted at $395 per M. 


also 
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Down come delivery costs! 


Now a load of lumber is dumped in perfect condition at the job site in one minut 
—and the truck is on its way. The 96¢ worth of Signode steel strapping that ties 
the 7-ton (5700-bd.-ft.) load makes this possible—and makes possible unit load 
ing at the yard, simplified tallying and prevention of pilferage. Many other 
products—from millwork to brick—cost less to handle, store, ship and receive 
when unitized the Signode way with low-cost, high-strength steel strapping. For 
more information about money-saving strapping applications, see your Signode 


representative. No obligation. Just writ 


SIGNODE STEEL STRAPPING CO. 
2635 N. Western Avenue, Chicago 47, Illinois 


Offices Coast to Coast. Foreign Subsidiaries and Distributors World-wide 


In Canada: Canadian Steel Strapping Co td., Montreal ¢ Toronto 


Circle No. 39 on Coupon, page 76 





REDWOOD 


Lumber Prices at Press-Time =~ 


¥ 


x 
2 


The following index is intended merely as a check on buying practices. It is 4 compilation bx & 
and everage of mill prices at press time and should not be considered as current on the day ey 
the magazine is received, The prices should be useful in following market trends and as »” 
check on purchases meade approximately ten deys before receipt of the magazine 


DOUGLAS FIR 


Vertical Grain Flooring 


BEB 


4 


Fiat Grain Flooring 

x4 45.00 4.00 

sb 65.00 160.00 
Drop Siding 

xh (Pat. 2106 60.00 55.00 

xh (Pat, Bile 6000 155.00 
Ceiling 

%_r4 125.00 120.00 

x4 5.00 110.00 
Boards and shiplap and 2" (Green) 


xt x8 


Standard Dimension 

2x 

dx 

2x10 KD J 
Zui? 17.9) 17 
Utility Dimension r/! only 
ay 4 

x é 


EDAR SHINGLES 


16.00-16.25 
9,50-10.50 
5.00 


Perfections 


AUMRNK 


‘ 


WESTERN RED CEDAR 


Prices for Western Red cedar siding 
r new bundling, 6 to 16’ are 
Beveled Siding, '/2 Inch 


Clear Bungalow Siding, % inch 


Finish, 8B and Btr. $2 or 45 
6' to 16’ of Rough 


Ceiling or Flooring, 8 and Btr 
I to 16’ of Longer 
BEB, ri 
1x3 135.00 125.00 


x4 45 0 45.00 
Discount on moldings, 6' to 20' odd lengths 
Series 8,000 


Listing under 2,00-—list plus 35% 
Listing 2.00 and over st plus 40% 


Clear Lattice, 5/14" « 1%"'—S' to 18" 
00 q ft 
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WESTERN PINES 


Ponderosa Pine 


$2 of 45 
4B 
v 
Shop, $25 
4 
6/4 


Commons, $2 or 45 


Idaho White Pine 


Selects $2 or 45 
Chet 
. 
Commons, $2 or 45 


é 


4 


Sugar Pine 
Selects 52 or 45 


OAK FLOORING 


i 


#2 Com 


ti Com. & Btr 
Shorts 


SOUTHERN PINE 


Vertical Grain Flooring 


1x4 
Fiat Grain Flooring 


1x4 
x6 


Drop Siding 
xb $2106 


Ino $116 


Boards & Shiplap 
\xé6 
No. | (D grade) 120.00 
No, 2 89.00 
No, 3 18.00 


No. | Dimension (Dense) 
12 14 

2x 4 98.00 98.00 

2x 6 100.00 104.00 

2x 8 99.00 99.00 

2x10 110.00 | 0 

2x12 130.00 30.00 


No. 2 Dimension (Dense) 
2x 4 75.00 75.00 
2x 6 90.00 94.00 
dx 8 88.00 70.00 

2x10 94 01 79.00 
2x17 100.00 00.00 

No, 3R/L Only 
2x 4 
2x 6 


B&B 


230.00 


60.00 
65.00 


>>>>>>>>>> 
S8BSSeess 


Sw 
SB 
© 

8 


o 
° 
o 


Finish 
x4¢ 
x 6 ¢ 
x 8 
0¢ 
2 ¢ 


WESTERN HEMLOCK 
Vertical Grain Flooring _ 
x4 - 
Fiat Grain Flooring 


ly4 


x6 
Drop Siding 


xt 


x4 be) 
Boards and Shiplap and 2" (Dry) 


x8 


ty 


Construction Dimension 


Standard Dimension 


Utility Dimension r/! only 


é 


ENGELMANN SPRUCE 


Boards and Shiplap (dry) 


No. | Dimension 


2 Dimension 


Mills are now grading boards No. 2 and 3 com 


mon, Mills do not grade out No, 3 dimension 
as in fir 
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for the 


finest quality... 


CERTIGRADE 


Red Cedat 


S$ HI N GLE s 


SO0t8 OT OS OLPeRtereT  Commints 
wrinneion oe 


RED CEDAR SHINGLE BUREAU 


DEMAND 















































repre 


100% Edge grein 100% Heartwood 100% All Clear 
Ihese mactene grooved whabes have beer processed hem 
CORTIGRADL Bed Coder Steagies and meet @ the qeatty 
(oqmr ements of Commerce \iandard C5199 95 for Med Cota 
‘Shabes os sswod by US Dept of Commerce Wasmagion 0 

RED CEDAR SHINGLE BUREAU 
cottle, W Ve ver, 6 


These shakes moet oll quality requirements fer 
hondsplit red coder shakes os establiohed by 


THESE | aBELS 


Only red cedar shingles, machine-grooved shakes and handsplit shakes that have 


passed the strict Red Cedar Shingle Bureau inspection for grade may carry these 


labels. This inspection is a service that costs you nothing. Make certain 


you feature only the brands that offer you this extra measure of 


protection. Look for the labels under the bandstick or on 


the carton — Certigrade, Certigroove, Certi-Split. 


RED CEDAR SHINGLE BUREAU 


5510 White Building, Seattle 1, Wash. + 550 Burrard St., Vancouver 1, B.C 
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you’re a 


super salesman 


WHEN YOU'RE A 
FACTORY , 
SERVICE » 
DEALER 

FOR 


é 
(Q- 
TENSION SCREENS 


The entire FACTORY SERVICE DEALER PROGRAM is a dealer sales 
tool designed for one purpose: to help you sell more Columbia- 
matics, more profitably, with less effort. 








YOU'LL SELL MORE WINDOW SCREENS. un absolutely free to make immediate 
As a Factory Service Dealer, a factory rep lelivery on special size 

resentative will train your sales per onnel on 

how to sell both the builder and consumer YOU'LL BE SELLING “the top brand 
plus give you direct assistance in selling the name.” ‘| his year our “‘all-out”’ adverti ing 
project builder. He will coordinate program will feature YOU THE FAC 

SERVICE DEALER. Hard-hit 


in builder and consumer magazine 


large 
your sales promotion program, set up an in LORY 


ventory control system, and hel; ou with t id 


display You will al oO receive tre youl ervice ind youl! know 


free the most complete line of how.’ And remember, Columbia-mati 


merchandising aids ever offered by a window PENSION SCREENS are “the top brand 
screen manufacturer—even Columbia. Thi name to both builders and consume 
includes a tailor-made-for-the-builder promo il like theirs 

Ide ire enthusiastic about their man 


cost-cutting tleature 


tion package, regularly mailed to your builder 
prospects, under your name, at Our expense time, money and labor ing feature 


YOU'LL BE NO. I for sales & service in ACT RIGHT NOW bing ow 
how 1 


your trading area. The Columbia-mat 


FSD program will make you “No. 1” sale :' 
offer better service, be a uper sale 


( 
ti 


and servicewise in your trading area. Not . 
F rn" i i | olumbia mati I AC LORY 


only will you offer a complete line of all ERVICK DEALER. Your distributor 


i 
ed 


ou can profit, “buy right,” make bigge: 


wanted sizes, but you will be eq i“ » eileen 4 
’ OU jit Ge ili F ite 0 


THE COLUMBIA MILLS, INC. 
120 W. Onondaga St., Dept. 15, Syracuse |, N. Y. 


Burtpinc Propucts MERCHANDISER Circle No. 24 on Coupon, page 76. 








Box Ribbed Embossed Siding 


new box-ribbed embossed 
used either as a single 
as the exterior of a 
sandwich wall, Siding 
032 gauge and 34 %” 
approximately 63 
square feet and 


Kaiser’ 
iding may be 
heet siding or 
field-fabricated 
is available in 
width It weigh 
pounds per hundred 
is available in ix-inch increments 
from 5’ through 12’. Interior sand 
wich wall sheet i tandard industrial 
corrugated siding and is available in 
either .024 or .032 gauges, plain or 
embossed finish, and in all standard 
lengths and widths. Kaiser Aluminum 
& Chemical Corp., Dept. AL, Kaiser 
Building, 1024 Broadway, Oakland 12, 
Calif 


Circle No, 201 on Coupon, page 76 


Screen Fitting 


for 


The 


An improved aluminum fitting 
drawing screen taut is announced 
device is attached to the the 
creen, at sill level, It operates by 
turning an adjusting knob clockwise 
until the screen is given the desired 
tension. When screwed tight, the fit 
ting holds the screen in true vertical 
tension and i aid to provide sag 
free tension for the life of the screen 
Turning the knob 
or unscrewing it, loosens the tension 
in a matter of seconds. Keystone Wire 
Cloth Co., Dept AL, Hanover, Penna 


inside of 


Circle Ne. 205 on Coupon, page 76 


Power Saws 


and &” 
for the 


line of ¢ i 
igned 


A new 
power saws «ce 
who wants exceptional cutting power 
maximum safety and operating effi 
ciency is inced,. All saws have a 


builder 


anno 


62 


counter-clockwise, 


por table 


two-position handle, for vertical or 
horizontal cuts. A new exclusive is 
the free-start blade guard. A new in 
struction book complete with illustra- 
tions and parts list is packed with 
each saw, To introduce its line, the 
manufacturer is offering one each of 
its new line of three saws at new low 
prices. Stanley Tools, Dept. AL, 111 
Elm St., New Britain, Conn. 


Cirele No. 204 on Coupon, page 76. 


Punch-Board Doors 
All White 


now equipped 
lined doors Thi 
sound-deadens the 
provides housewives 
place to hang kitchen 
is said. Model W1833C wall cabinet 
1X” high x 33” wide x 13%” deep 
has double doors, is especially de 
signed to fit over refrigerators. The 
Maine Manufacturing Co., Dept. AL, 
Nashua, N. H 


Cirele No 


wall cabinets 
Punch-Board 
feature not only 
cabinets but also 
with an l 


Mountain 


are with 


ideal 
accessories, it 


205 on Cupon, page 76 


Structoglas “A” 


Made from 
Structoglas “A” pres 
building panels are also 
a scientifically elected 
monizing colors. Developed by 
Schied, color consultant for The 
win-Williams Co., the new colors 
based on nationwide surveys of 
preferences. Structoglas “A” is recon 
mended by the manufacturer for both 
exterior and interior uses in buildings 

f all types. Structoglas Div., Inter 
national Molded Plasties, Inc., Dept 
AL, 4252 W 35th St., Cleveland 9, 
Ohio 


new resin, new 
molded plastic 
available in 
line of har 
Harry 
Sher 
are 


color 


sper lal 
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Closet Trolley 


Designated as the Closet Trolley, 
this unit consists of a plated steel ex- 
tensible track, which is attached to 
the under side of any standard closet 
shelf. From it are suspended hooks 
that glide back and forth within the 
track on small wheels. These hooks 
hold any standard garment hanger. 
It is available in four different, ad- 
justable sizes. The sizes, 18” exten- 
sible to 30”; 30” extensible to 48”; 
418” extensible to 72”; 72” extensible 
to 96”, Stuart M. Lerner Co., Dept. 
AL, 855 6th Ave., New York 1, N. Y 


Cirele No. 207 on Coupon, page 76 





Clothes Hanger Rod 


A new combination clothes hanger 
rod that also supports the shelf is 
announced, It’s an Alcoa aluminum 
extrusion that edges the shelf board 
and makes it rigid for the full width 
of the closet. This clothes hanger rod 
and shelf support is available in car 
tons of ten 10’ lengths, No. 700, and 
twenty-five 16’ lengths, No. 725. Price 
is about 80¢ per foot. Ideal Brass 
Works, Inc., Dept. AL, 250 E. 5th St., 
St. Paul 1, Minn 


Cirele No. 208 on Coupon, page 76 


ef» 


arent 
Owcr i” 
REpaIR 


Latex Concrete Repair 


Latex Concrete Re- 
a new patching and topping ma- 
announced. This material is 

(continued on page 64) 
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Builder's Special . .- 
BUTTS. 
by 


The builder's fa 
vorite specially 
priced full-mortise 
butts in typical 
Griffin quality! 
Full size pins, full 
size knuckles, no 
burr joints, electro 
plated dull brass or 
bonded prime coat 
Swaged to stand 





ard spec 


Send for Bulletin Builder's Special 
t. #540 


-»  (GRIFFIN® 


Corners “since 1899” 
MANUFACTURING CO. ERIE, PA. 
Circle No. 26 on Coupon, page 76. 


KD. Easy 
Assembly & 
Mounting 


Unioad a Lotd 
or Half Load at a Time 


The R=-B Company 
\ 1921 Guinotte, Kansas City 20, Mo. 


eee ene am ae ene eee eee cee oe — —_ 
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Catalog and Prices 
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Flexible Wood 
selling like magic 
in free display case’’ 


No wonder New Weldwood Flexible Wood-Trim has 
magic appeal: 


Do-it-yourselfers are hungry for a product like this 
flexible real wood veneer in handy rolls for 
edging plywood and other woods (covers ugly edges) 
for decorating countless things coffee tables, picture 
frames, lamp shades, waste baskets, etc. Easy to apply to 
most any surface — even if it's curved or angled — using 
only a good wood glue like Weldwood® Contact Cement 
or Weldwood Presto-Set.® No heat, irons, press-boards, 
clamping, sawing, nailing 


The free display case makes Wood-Trim sell-on-sight 
a complete wood veneer department in just a foot 
and-a-half of counter space 


Display case free 
with terrific deal! 


Deal includes powerful “silent 
salesman™ free with 36 assorted rolls 
of favorite woods — Oak, African 
Mahogany, Walnut, Birch, Fir, 
Sonora. Each roll 8’ long, 1” wide, 
in transparent re-usable plastic case 


FLEXIBLE 


‘Weldwood W: 


UNITED STATES PLYWOOD 


World's Largest Plywood On 
Dept. Al 5-6WT, 55 W. 44th Street, Ne 
Branches in principal cities distributing unite in Chief Trading Areas 


Circle No. 28 on Coupon, page 76. 








i For Better 
Control Joints 








Pat. Pending 


RUBBER EXTRUSION 


Neo Cutting « 

No Need for Spe 
Blocks 

Use with Any Standar« 
Metal Sash Block 

No Building Paper or 
Mortar Filling Needed 


BLOK-JOINT'S “crose-shaped” rubber extrusion 
design simplifies construction of masonry wall 
control joints. Use BLOK-JOINT with any stand- 
ard metal sash block! 


100 Year Life’ rubber assures maximum ef- 
fectiveness for the lifetime of the building 
BLOK-JOINT forms a secure interlock, actually 


adds stability to the wall. 

Use BLOK-JOINT for all types of masonry wall 
construction!—Block walls, brick veneer over 
blocks, cavity walls and many other types! 
Simplicity, Versatility and maximum effective 


ness are yours with Carter-Waters BLOK-JOINT 


NOW! See For Yourself how BLOK-JOINT 


fits masonry wall construction! 


Write Teday for FREE sample! 
Use this coupon 


Carter-Waters Corporation 
2440 Pennwoy C Kansas City 8, Mo. 
Please send me a FREE sample and specifi- 
cations on the new Carter-Waters BLOK- 
JOINT 

Name 

Address 


City State 








ER-WATERS= 


2440 Pennway Phone GRand 1.257% 
Circle No. 80 on Coupon, page 76. 
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NEW PRODUCTS 
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available in a complete kit that in- 
cludes 10 pounds of a special blend 
of cementationus material and setting 
agents, along with a quart can of 
milk-white liquid rubber latex. Also 
included in the kit is a handy trowel. 
Latex Concrete Co., Div. of The Camp 
Co., Inec., Dept. AL, 10 W. 70th St., 
Chicago 21, Ill 


Cirele No. 209 on Coupon, page 76 


The Fashionette 


The new Fashionette bathroom van- 
ity offers a fully formed one-piece 
plastic surface complete with 4” back- 
splash and contoured no-drip front 
edge. Cabinets are entirely faced in 
matching or contrasting seamless 
plastic permanently bonded as are the 
tops to %” core. Height dimensions 
are standardized at 31” and depth at 
22”, while length is available at 30, 
36, 42, 48 and 54 Sani-Top, Inc., 
Dept. AL, 4610 South Main St., Los 
Angeles 37, Calif 


Cirele No. 210 on Coupon, page 76 


Aluminum Grass-Stop 


The new rustproof aluminum grass 
stop, which comes in 40’ continuous 
rolls, is buried in the ground at the 
edges of a lawn with its top flush 
with the surface. The part below the 
ground permanently halts the spread- 
ing of grass roots, it is said. Tedious 
grass trimming is eliminated. The 
grass-stop is claimed to be harmless 
to lawn mower blades should its edge 
be accidentally exposed above ground 
surface. Nichols Wire & Aluminum 
Co,, Dept. AL, Davenport, Iowa. 


Cirele No. 211 on Coupon, page 76. 


May 28, 


Hardwood Paneling 


Two new interior wall panels, made 
in V-grooved, random widths from 
birch and red gum woods and com- 
pletely refinished ready to install, 
are now available. Edges are eased 
for continuous plank effect. Panels are 
back sealed for stability and are pack- 
aged 10 panels to a carton. They are 
available in 4 x 8’ and 4 x 7’ size 
panels, The quarter-inch-thick hard- 
wood is especially processed to ac- 
centuate the beauty of the natural 
grain, Georgia-Pacific Plywood Co., 
Dept, AL, 270 Park Avenue, New 
York 17, N. Y. 


Cirele No. 212 on Coupon, page 76. 


Vapor Barrier 


A new, durable material called 
Poly-Lite is said to provide perma- 
nent, economical moisture vapor pro- 
tection and waterproofing in all struc- 
tures. Applied around the foundation 
during construction, Poly-Lite resists 
moisture for the life of the building, 
it is claimed. It is also useful in 
waterproofing basement footings, 
walls, concrete floors, floor slabs, side 
walls and ceilings and over subfloor- 
ing to make floors dustproof, air re- 
sistant. Available in seamless sheet- 
ing up to 24’ widths. Sol-O-Lite Lami- 
nating Corp., Dept. AL, 4301 W. North 
Ave., Chicago 39, Ill. 


Cirele No, 213 on Coupon, page 76. 
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Lawn Sign 


This new M-D lawn sign consists of 
i black weatherproofed Redwood 
board which is surrounded by a sturdy 
black iron frame with decorative 
scroll work on the stake. The sign also 
features two strips on iron, mounted 
midway on the stake, which may be 
pried upward to a 45 degree angle to 
help keep the sign from turning after 
it has been pushed into the ground. 
The customer selects suitable numbers 
and letters for his name and address, 
or just address, from the dealer’s 
stock and attaches them himself to 
both sides of the sign. Macklanburg- 
Duncan Co., Dept. AL, Box 1197, Okla- 
homa City 1, Okla. 


Cirele Ne. 215 on Coupon, page 76 


1956, AMERICAN LUMBERMAN AND 





Bruning Acrylic Flat 


Called Bru-Tone Acrylic Flat, this 
new paint may be applied with roller, 
brush or spray. It said to have a 
spread rate of 600 to 700 square feet 
per gallon and a low, low odor. Rooms 
can be occupied the same day as paint- 
ed, says the manufacturer. Drying 
time is said to be 30 minutes: second 
coat may be applied within the hour 
Adheres to fresh or old plaster, ma 
sonite, wallboard, wood. Available in 
high style colors. Bruning Brothers, 
Inc., Dept. AL, P. O. Box 617, Boca 
Raton, Fla 


18s 
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Durajoint 


Durajoint waterstop and expansior 
joint is especially designed to be used 
between adjacent sections of concrete 
structures; such tanks, channels, 
tunnels, It extruded from a 
thermo-plastic material suitably plas 
ticized and supplied in long, flexible 
coils in widths from 2% to 9”. Dura 
joint can be quickly and easily joined 
or spliced on the job, it is said. W. R 
Meadows, Inc., Dept. AL, 7 Kimball 
St., Elgin, IIL. 


No 


as, 


etc. 1s 
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Pioneer Harewood 


wood 
Is an 
Cor p., 


Harewood, a distinctive new 
grain with a striated effect, 
nounced by Pioneer Plastics 
manufacturer of Pionite plastic lami 
nates. Harewood is offered in decora 
tive tones of light gray, dark gray and 
tan. Also announced is Royal Windsor, 
a modern textured pattern accented 
by gold stippling. Available in black, 
red, pink, yellow, white, chartreuse 
and turquoise. Pioneer Plastics 
Dept. AL, 28 Goodhue St., 
Mass. 


Cor p., 


Salem, 
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Formica Fast Dry 


New Formica Fast Dry contact bond 
cement applie moothly and quickly 
to both the plywood and Formica sur 
faces, it is said. A special comb type 
applicator evenly distributes the co 
rect spread of cement. Under norma! 
conditions, the Formica sheet is ready 
for permanent positioning and finish 
ing after Fast Dry has dried only 
15 minutes, announces the manufac 
turer. Available in quart, one gallon 
and five-gallon cans. The Formica 
Co., Dept. AL, 4614 Spring Grove 
Ave., Cincinnati 32, Ohio 


Cirele Ne. 218 on Coupon, page 76 
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Food Storage Cabinet 


A new packaged food storage cabi 
net now available in Wood-Metal 
custom designed wood kitchens, The 
convenience features of the new cabi 
net are combined with full depth sto 
age space by the simple expedient « 
using hanging shelve the cabinet 


18 


| 
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‘ 
ror Better Reinforcing 


With “Deep-Grip” Swedging 








doors—-14 shelves are designed to hold 
packages and tins of all ize and 
shapes. Cabinet is built in and 24 
widths and 8&4 90” height Wood 
Metal Industries, In Dept Al 
Kreamer, Snyder County, Penna 
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or 
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Stanley Tub Enclosure 
Stanley tub 
fit 
wall to wal 


all 


igned 


An 
is de 
that zg from 
being marketed either 
kd. Important feature i 
the sloped ill section 
needs cleaning as there 
to collect dirt 
are simplicity of 
quires no lubrication 
designed to take either gla 
tic panels, Stanley Building Spe 
ties Co., Dept. AL, 1890 N, E 
St., North Miami, Fla 
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Particle Board 


Wevyerhaeusse t 
inderiayment 
board 
ovel 


announce 


prod ict ] 
inderlayment 


above proun 


quare 
ticle 
for 
frame 
floor 


use 
ibflooring a 
covering mi 
smooth surface 
and wall to 
truction oO 


OoOus 
vides a 
linoleum 
in new con 
vood floor 
Available 
offered in a 

Weyerhaeuse! 
First National 
l, Minn 


, report 
in 4 x B 
range 
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Write Today for yo 
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MASONRY WALL REINFORCING 


@ Exclusive | ig P 
Large 


Edge 


the 
BLOK-MESH 
ide 


You can see at a extra 


of 


ontal ar 


grip 
The 


ao sure 
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ibility” Carter-Waters 


1 vertical surfaces prov 


ven under lateral pressure and st rinkage 


iM ‘ , above lintels, 


s, at corners 


€ 
wee 


In 


strated br hure 


r FREE j 


n the New Carte sters Blok-Mesh! Use TI 


por 


Carter-Waters Corporation 
2440 Pennway C Kansos City 8, Mo 


f ‘ ‘ 1 » FREE ‘ 


chure and « 


¥-MESH 


br 


1 new Corter-Waters 
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A Directory to Better Building and Increased Sales 


The concerns listed below specialize in the precision production 


of America's finest hardwoods—Appalachian Hardwoods. Finest 


because rich soil and climatic conditions of this area produce soft 


texture, uniform grain, and easy workability. 


These woods are 


available now as lumber, flooring, most standard and specialty 


building items. Assure yourself of more sales with their exceptional 


quality. Order Appalachian Hardwoods today from the following firms 


*M. E. Crisp Lbr. Co., Welch, W. Va. 

West Virginia and Kentucky Appalachian Hardwoods 
Oak, Poplar, Beech, Maple, Ash, Hickory, Chestnut and 
other hardwoods. All facilities 


“Cherry River Boom & Lbr, Co., Richwood, W. Va. 


Appalachian Hardwoods, Flooring, Planing Mill Products 


Glued Dimension 


“Bemis Hardwood Lbr. Co., Robbinsville, N. C. 


Hemlock. Hardwoods, Flooring, Dimension. 


"McCracken & McCall, Inc., Lexington, Ky. 


Appalachian Hardwoods 
Band Saw and Planing Mil! at Flat Lick, Ky. 


“Mowbray & Robinson Lbr. Co., Cincinnati, Ohio 


Mills at Combs. Ky. and West Irvine, Ky. Complete Line 
of Appalachian Hardwoods. Maple and Oak Flooring. 


The M. B, Farrin Lbr. Co., Cincinnati, Ohio 


Kiln Dried and Air Dried Appalachian Hardwoods. 
Century’’ Oak and Maple Flooring. 


Wood-Mosaic Corp., Louisville 9, Ky. 


White and Red Oak, Walnut, Poplar, Basswood, Beech 
Cherry, Mahogany and Lauan Lumber. Domestic and 
imported Veneers. Hardwood Flooring—Oak and Maple 
Strips and Laminated Block and Special Pattern Flooring 


“Hamer Lumber Sales, Inc., Kenova, W. Va. 
Exclusive Sales Agents for 


J. P. Hamer Lbr. Co., Inc., Kenova, W. Va. 
Hamer Lbr. Corp., Appalachia, Va. 


Manufacturers Appalachian Hardwood Lumber 


*Member Appalachian Hardwoods 


Manufacturers, Inc. 


*Member Appalachian Hardwoods Manufacturers, Inc 


ALWAYS SPECIFY APPALACHIAN HARDWOODS 
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Fire Hose Cabinets 


These new 


nets 


hose 


heavy 


interior fire 
with 


s. The 


are available 
steel recessed boxe 
a prime coat on the outside, the in 
side is finished in a baked-on 
enamel. Knockout openings are pat 
tially punched, on both sides of th 
hose cabinet, for the 1% or 2% 
outlet. The cabinets 
all standard size 
to individual specifications. Seco Engi 
neering and Mfg., Ine., Dept. AL, 
W. Fort St., Detroit 26, Mich. 


gaug 


are 
and can be 
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Structural Plastic 

A new structural plastic, which j 
said to be shatter-resistant and light 
weight, is available in a highly deco 
rative sheet. Called Acrylite, it is eas 
ily framed in wood or metal, ideal for 
partitions of all kinds, space dividers 
screens, panels, sliding doors, it ji 
said. Acrylite comes in a variety of 
patterns Natural embedments of 
leaves, butterflies, ferns, ete., are 
available in flat sheets 23x35 in. Tex 
tured patterns of linen, 
metallics are available by the 
foot. Wasco Products, In 


tay State Road, 


traw and 


square 
, Dept. AL 
Cambridge, Mass 
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Electric 


STs fect 


A tool that does a job 
and sells itself 


This Stanley H15 Router is cutting a decorative edge 
Its %4 hp Stanley-built motor powers a beading bit at a 
smooth and easy 27,000 rpm. The router is a power tool 
to fascinate any home shop handyman who tries it. Put 
it out for trial in your store. Let your customers try it 
They'll buy. 


POWER LEADS A DOUBLE LIFE 


Bits and cutter if 
working tool 


The same motor powers this 
useful shaper. It mounts on a 
work bench using a special shaper. This H27 “Hi-Hone 
shaper adapter kit. With H1I5 assortment sells 6 of the 
Router sell Kit H127 most popular 


for router and 


Ask your wholesaler about 
Rovters and the complete 
accessories — kits, bits and 
For descriptive literature 
Stanley Electric Tools, 125 

&., New Britain, Conn. 


STANLEY 
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Tree farm photo courtesy American Forest Products Industries, Inc. 


for the GROWTH of America 


These well-cared-for trees are part of a vast crop of fine 
woods now being grown to meet all demands arising from 
the construction of America’s homes, schools, highways 
and industries 


No other building material combines all the desir- 
able qualities possessed by wood — beauty, versatility, 
durability, insulating and sound-deadening properties, 
plus the power to propagate. Modern tree farming meth- 
ods will ensure enough lumber to meet all needs in the 
foreseeable future. 


Your National-American Lumber Wholesaler helps 
you buy or sell today’s finer lumber. He’s the man who 
is always up to date on sources and outlets. He knows 
species, grades, and their best usage. He is as close as 
your phone. Lift it, and enlist him in your service. 


it'e GOOD business...to DO business... with 
NATIONAL-AMERICAN LUMBER WHOLESALERS 


i ehilelale Ler Wiilclals la) 


WHOLESALE 


Lumber Association 


Pom) ee es) oe) es ee 
1111 Yeon Building, Portiand 4, Ore. 
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Two New Cabinets 


Two new steel base cabinets have been added to the 
Jeauty Queen line. Model S18CD is a four-drawer base 
cabinet to provide maximum drawer space in a small 18” 
wide cabinet. The three lower slide-out drawers are hidden 
by a full door, making the base cabinet a matching unit 
to the rest of the Beauty Queen line. Model S41CBP is a 
corner base peninsula cabinet that can be used as a room 
divider or as a corner cabinet. The two models are avail- 
able for right or left-hand corners, Toledo Desk & Fixture 
Co,, Dept. AL, Maumee, Ohio 


Cirele No. 224 on Coupon, page 76 


Power Latch 


Magnetic power latches are now featured on all Warren 
folding doors. Mounted in a wing-shaped handle, the power 
latch attaches itself to a small striker plate which is 
screwed to the door molding. The striker plate can be 
counter-sunk in the door molding if desired. This new 
feature on Warren folding doors assures greater privacy, 
holds the door firmly in place against wind. Warren Shade 
Co., Dept. AL, 2905 East Hennepin Ave., Minneapolis, Minn 


Cirele No. 225 on Coupon, page 76 


All-Cork Builetin Board 


A Fine Grain cork, specially developed as a_ bulletin 
board material, is a new product of the Bond Crown and 
Cork Div., Continental Can Co. This new Cork-Tex formu- 
lation complements the company’s regular grade of cork. 
sJoth the Fine Grain and the regular Cork-Tex are said to 
be easily handled, They come in 36” and 48” widths, in 
thicknesses of %”, 4%” and %”. Cork-Tex materials can be 
permanently mounted on hardboard, plywood or one of 
the softer fiberboards, or bonded directly to a plaster wall, 
it is said, Continental Can Co., Dept. AL, 100 East 42nd 
pt.. New York 7. N y 
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What's Your Answer? 


hat'’s Your Score? 9 or 10 correct: Excellent! 


? or 8: Good. 5 or 6: Fair 
Answers on page 70) 


How much did it cost the Clemens Lumber & 
Supply Co. to build a half-island unit, using 
American Lumberman blueprints? 

Who offers you “Profitool, A Plan to Double 
Your Tool Sales?” 

What did Richards & Krueger do that resulted 
in a 25% pickup in sales? 

Who manufactures an aluminum combination 
door advertised as “The Right Door at The 
Right Price with The Right Profit?” 

Name the Oregon lumber dealer who built good 
will and increased sales by staging an Open 
House Breakfast. 

What company manufactures Bestwall, de- 
scribed as a glass-fibered plaster? 

What California dealer incorporated post-and- 
beam framing to make an attractive showroom 
entrance? 

Who offers you two free booklets, which give 
the facts about creosoted wood for fencing, pole 
barn and bunker silo construction? 

Who is advertising a new line of task-force 
trucks said to be “pound-for-pound the most 
powerful truck V's?” 

How much will American Lumberman pay you 
for an item published in the Idea-A-Minute de- 


partment? 
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Paseurr-t MITH OAK FLOORING 


The flooring of Superior Quality 


DIRECT VAN DELIVERY WITHIN 600 MILES 


Made from genuine Ozark Mountain Oak 
End matched — NOFMA graded 

Carefully seasoned in modern kilns 
Uniform color and grain 


You will like the quality of our oak flooring. You will be 

satished with our prices that allow a nice margin of profit 

for you. You will be more than pleased with the promptness 

of our delivery service. Do as many of our customers have 

done — send us your next flooring order and we are certain 

you will make us your regular source for your oak flooring 

needs. Trailer loads or split loads are delivered at 
carload prices. Coast-to-coast rail shipments 


ADGETT- MITH FLOORING COMPANY Weviiein view, me. 


FLOORS Se 
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Mohawk 


FLUSH DOORS 








another FIRST 
by MOHAWK 


MOPAK protects Mohawk exterior doors 
against damage in shipment, against dust, 
dirt and weather... 


READY FOR DISPLAY 


Mohawk FLUSH DOORS 


213 W. Ewing Ave., South Bend, indiana 


Buitminc Propucts MERCHANDISER Circle No, 33 on Coupon, page 76. 








Metal Lath. “Contact Metal Lath 


Ceilings” is the topic of the latest 
free technical bulletin now available 
Metal lath as it is attached directly 
to the underside of stee], concrete and 


wood is discussed in this technical 

bulletin, Part of a series, this bul 

letin, known as TB 17, includes tables 

; relating to types and weights of metal 

Door Designs. A new, 22-page cata Packaged Masonry Chimney, A new, lath and fire resistive ratings. De 

a great variety of attractive illustrated folder shows do-it-yourself tailed drawings show use and appli 

, customers how to build their own cation of metal lath. Metal Lath 

chimney quickly and easily with Van Manufacturers Assn., Dept. AL, Engi- 
Packer packaged masonry chimney. neers Bldg., Cleveland 14, Ohio 

dor lights and louvers. Also included Outlined in this pocket-sized folder, 

are cross-section illustrations showing available on request, are the safety 

the actual detail of all standard Visa advantages of installing the Van Tools, The full range of tools it 

dor light and plant moldings used Packer chimney, as well as the cost distributes is incorporated in this new 

in the catalog. The Visador Co., Dept savings. Van-Packer Corp., Dept. AL Price & Rutzebe k catalog No. MC 

AL, P. O. Box 10312, Dallas, Texas Bettendorf, Iowa O0s, literature Ulustrates the wide 


i variety of carbide-tipped tools now 
Cirele No. 227 on Coupon, page 76 Circle No. 229 on Coupon, page 76 : ; 
mes oy . ; handled; also details all sizes of the 


new chromium-processed Tuff-Tooth 
aw blades. Price & Rutzebeck, Dept 
AL, 22150 Meekland Ave., Hayward, 
Calif 


° Cirele No, 231 on Coupon, page 76 
¢ | Wal-Lok. A new two color, four 
page brochure gives complete data on 
why Wal-Lok bonds better. A free 
copy of the brochure, entitled “Use 
Wal-Lok, It Bonds Better,” may be 


log shows 
door designs offered by Visador. Lib- 
erally illustrated are doors with Visa 


Cirele No. 240 on Coupon, page 76 


a 


obtained by writing Adrian Peerles 
Inc., Dept. AL, 1413 East Michigan 
St., Adrian, Mich 
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ALL OF OU a Awning Window. A new, two-page, 
| attractive brochure in color is avail 


able to dealers seeking information on 


ya | the new, moderately priced WareRite 
awning window. The brochure includes 
RESOU RC ES standard sizes, details and specifica 
| tions. Ware Laboratories, Dept. AL, 

~~ 3700 N.W. 25th St., Miami, Fla 
es 
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aI faa at our Kellogg’s Linseed Oil. A new Sper 
cer Kellogg contractor’s leaflet urge 


people to “Protect Your Investment 

° vith Paint.” It gives good reasons for 

V, | having a professional painting cor 

tractor handle painting jobs. Designed 

as a sale aid for Kellogg’s linseed 

oil, this leaflet is available from Spen 

cer Kellogg & Sons, Inc., Dept. Al 
Buffalo 5, N y 


In addition to our own 12 sawmills, chai Wi, Wi snk andi eiten s 


Vaed are actively engaged 


in the procurement and distribution What's Your Answer? 
of all West Coast lumber products ee ee ere 
cad Pn ° $40.22. See cost breakdown on 
¢ * and maintain buying offices in page 31. 
a x | 2. Stanley Tools, See ad on pages 
| | eat producing areas to give the trade’ 14-15. 
, 3. Staged a laundry equipment 
f3 its complete one-call balanced demonstration in their store. Ar- 
c > ticle on page 38 
service. . Capitol Products Corp. See ad on 
| page 33. 
W. J. MeCready Lumber Co., 
Eugene, Ore. Article on page 34. 
Certain-teed Products Corp. See 
ad on page 16. 
Hillsdale Builders Supply Co., 
San Mateo, Calif. Article on page 
12. 
Nvcren.Wenstren & Jounson., Ine. Bon, Tagg crag seep ln 
) BOX 3498 26. 
19, California Wa) 9. Chevrolet Div. of General Motors. 
r ype SF 211 See ad on page 35. 
$3. See page 36. 


— 
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take a 
good look at 


WHITE FIR 





one of 10 woods from the 


WESTERN y NF region 


Soft and even-textured, straight-grained, dimensionally 
Stable, White Fir is widely used in residential and indus 


trial construction, particularly for light framing. It’s an 


excellent wood for crating and boxes, and much in demand 


for general industrial use. Light-colored, it’s a favorite 


for modern paneling and woodwork. 


White Fir comes in 3 select, 5 common, 4 factory, 
4 dimension grades. You can order it in straight or mixed 


cars—together with other woods from the Western Pine 


region—from most Western Pine Association member mills. 


IDAHO WHITE PINE 
PONDEROSA PINE 
SUGAR PINE 


the Western Pines 


WHITE FIR 

LARCH 

DOUGLAS FIR 
ENGELMANN SPRUCE 
INCENSE CEDAR 
RED CEDAR 
LODGEPOLE PINE 


the Associated Woods 


get the facts - rcp 

to help you sell VViI}L PIS 
Write for the FREE illustrated booklet to 
WESTERN PINE ASSOCIATION 

Yeon Bidg 


WHITE FIR” is a Registe 
of the Western Pine Assoc 


TODAY'S WESTERN PINE TREE FARMING GUARANTEES LUMBER TOMORROW 
Circle No. 40 on Coupon, page 76. 
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CASH IN 


ON THE DEMAND 
for Dur-O-wal. 


Butt weld Dur-O-weal lies flat in 


the mortar bed handles fast 


i provides crack control for 


every type of w 
; 


6 Reasons why 
Dealers Stock Dur-O-waL 
Dur-O-waL is called for by name 

Architects specify Dur-O-waL 
Dur-O-waL is an engineered product 
Dur-O-waL is a quality product 
Dur-O-waL has a fast turn-over 


Dur-O-waL is easy to handle 


Trussed Design 
Butt Weld © Deformed Rods 


Doun-O-wal, 


lt le eal. ee 
the Backbone of Steel 
for EVERY masonry wall 


5C Pieae 


owaels 








Phone, wire, or write Dept 


for the name of your nearest distributor \ 
2</Ced 


Cedar Rapids 8 e.,, CEDAR RAPIDS, 1A. Our O wal Prod 
Box 628, SYRACUSE, N.Y. Our O wal of IN RiverSt., AURORA, TL 

od. of Ala Bos 5446, GIRMINGHAM, ALA 
bord St, BALTIMORE, MD. Dur 


» 49, PROENIX, ARIZ 


Bur O wal 
er Mig 


O- wal Div., Front 


S, TOLEDO, ONIO 


4500 £1 


Dy -O- wal, Inc., 165 Utet 


Circle No. 42 on Coupon, page 76. 


71 





Miss Weldwood Hardboard for May 


§ Nettie De Malade of Berry Street Lumber Co., Fort Worth, 

Miss Weldwood Hardboard this month, Nettie is 

K¢« range from ballroom dancing to speedy 

he says everyone likes the speedy delivery of all 

ind sizes of Weldwood Hardboard. Ask your local 
Weldwood representative about WELDWOOD HARDBOARD 


’ 
(United States Plywood Corporation—-87 offices in major cities 


Circle No, 34 on Coupon, page 76. 





YOU CAN’T BEAT 
ALLIANCE! 


Now manufacturing a complete 
line of aluminum and steel track 
with all accessories to meet your 
sliding door requirements 


Write, Catalog Available 


CENTRALLY LOCATED 
TO SERVICE THE 2 
GREAT UNITED STATES 


.—~_t 
Metal Products 


DETROIT 27, MICH. 


AGENTS 
TERRITORIES 
NOW 


13852 KEAL ° AVAILABLE 


Circle No. 35 on Coupon, page 76. 








the most versatile JOIST HANGER 
ever developed 


tecofpipl brig man 


heavy strap hangers 
notching 
shimming 


ELIMINATE 


One size fits joists from 2”x4” to 2”x12” 
STOCK ONE SIZE ONLY! 


Write today for Dealer Arrangement 


TIMBER ENGINEERING COMPANY 


Dept. 56-A 
1319 18th Street, N.W., Washington 6, D. C. 


Circle No, 36 on Coupon, page 76. 
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BARN POLES 


FOR ENDURING 

FARM CONSTRUCTION 
@ Quality Lodgepole Pine poles 
from our own timberlands are 
straight, strong, uniformly ta- 
pered, Treated poles (penta or 
creosote) can be included with 
mixed cars of treated or un- 
treated lumber 


Write for information 


J.NEILS 


LUMBER COMPANY 


MILL AND TREATING PLANT 
LIBBY, MONTANA 


Circle No. 37 on Coupon, page 76. 
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Fynal-Kote Display Contest 


The 1956 Fynal-Kote Display Con 
test gives every dealer selling Fynal 
Kote shingle and shake coating an op 
portunity to win up to $100. To try 
for a prize, a dealer merely mails a 
photo of his Fynal-Kote window or 
counter display, with an entry blank, 
to Creo-Dipt. Dealers will be reim 
bursed for photographic expenses (up 
to $8) whether they win or not. En 
tries must be mailed before July 31 
and will be judged on the basis of 
their ability to make customers “stop, 
look and buy.” Free display material, 
details on contest and entry blanks can 
be obtained by writing Creo-Dipt. Co., 
Inc., Dept. AL, North Tonawanda, 
N. Y. 


Cirele No. 235 on Coupon, page 76 


Easy-To-Sell-From Stand 


This easy-to-sell-from stand will 
hold 1,000 pounds of merchandise. It 
was developed to sell Terraflex Tile 
and Terraflex Adhesive. Top shelf 
holds cans of Terraflex Adhesive, a 
new brush-on type, which is applied 
with an ordinary paint brush. Lower 
three shelves hold boxes of Terraflex 
Tile, displaying some of the various 
colors available in marbleized, spatter 
type and cork type designs. The frame 
folds flat for shipping or for storage 
Johns-Manville, Dept. AL, 22 E. 40th 
St., New York 16, N. Y. 


Circle No. 236 on Coupon, page 76 


BUILDING PropuCTS MERCHANDISE! 


Self-Service Merchandiser 


To help 
popularity of 
Lowe Brothers Paints are 
this self-service merchandise) 
displays the product as well a 
finished wood panel The 
has a choice of three clears, six specie 
and 14 modern stain colors. Included 
with the merchandiser are price tag 
a window banner, color card 


dealers capitalize on the 


natural wood finishe 
introducing 

that 
actual 


consume! 


and cor 





It's just the right 
shape—height 
and material to 
do the job best 


anywhere! 


imer here’s-how 
Brother Co., Dept 
St., Dayton, Ohio 


(irele Ne. 28 


Putty Knives & Wall Scrapers 
Thi 


wire-wheel, japan finished col 
orful display Is ce gned to he Ip dea 
ers move more putty knives and 
crapers. Called the PS-500, the di 
lay contal four do 
dle putty 


elf-service 


plastic han 
knives and crapers fo 
elling Displaying five 
s1ze8, prices are conveniently 
for the customer choice 
Saw Manufactu) Ine 


Mineola N } 


irele No 


(reat 


Dept. Al 


1 Coupon, page 76 


NEW 


A BIGGER...BETTER 
ALUMINIZED STEEL 


INCINERATOR 


Model HW-1345 


Union Steel's big, sturdy all-steel Incin 
erator designed specifically to conform 
with practically all municipal incinerator 
regulations now provides a safer, posi 
tive and practical burner that will last 
for years to come 

Made of gauge, 
Aluminized steel for lasting rust protec 
lo« ked 


the Incinerator’s tapered shape, side 


heavy reinforced 


tion, with welded and seaming, 


louvers, expanded metal top vent, plus 
the heavy duty steel rod bottom grate 
assure faster, more complete combustion 
in any weather 
Clean, attractive and easy to use, the 
Hi-Lo Incinerator is just what your cus 
have wanted and at 


tomers a price 


that they can enjoy 


Specifications 


Reinforced, seamed and electro-welded 


Aluminized-steel and steel rod construc 
tion. Natural rust-resistant finish. 16%" x 
18” at base, 31 
for nesting; 4 


high, tapered slightly 


bushel capacity. Bottom 


grate of heavy steel rod, Shipping 


weight: 31 Ibs 


Priced for Dealer 
profit and tap 


eonsumer value 


UNION STEEL PRODUCTS CO. 


Consumers Products Division 


ALBION, MICHIGAN 


Circle No. 75 on Coupon, page 76. 
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indicated 


Neck 


Classified Advertising 


Terms — Cash With Order 
Minunum Charge $5.00 


Kates. 


| Time — 2c per word tor each insertion. 
Minimum charge of $1.00 per line. 


3 Times — lSc per word for each consecutive 
insertion. Minimum charge of 75c 
per line. 


Add $1.50 per insertion for blind ads bearing 
box number. 

No agency commission or cash discount 
allowed. 


All ads tor classified section must be in Pub- 
lisher's otfice 14 days poocoding date of publi- 
cation. Advertisements are set in uniform 6 
point style. Ne cuts or special borders 
allowed. 

Replies forwarded without additional charge. 
Count five words to a line and when less are 
specified or used, regular line rate is charged, 
When answering box numbers or mailing copy 
lor ads address them to: 


AMERICAN LUMBERMAN, INC. 
196 N. Clark &., Chicago 2, Ili. 





HELP WANTED 





MILLWORK DETAILERS AND BILLERS 


Wanted by a ~*~ custom millwork con 
corm in hio, Experienced in making shop 
drawings of Architectural Woodwork for pub- 
lic buildings, churches, schools, etc. Give 
complete information regarding experience, 
age, salary, availability and a sample of 
drawings, U possible, when replying. Perma. 
nent omeioreent and excellent working con 
ditions, Reply Box No. K-49 American Lumber 
man, Inc, 


MILLWORK ESTIMATOR 


Unusual opportunity offered to man of good 
character seeking connection with reputable 
architectural woodwork concern specializing 
in custom millwork. Must be competent, re 
liable, under 50 years of age, knowledge of 
Cost Book “A” helpful but not essential. 
Salary to start $7000.00 per year plus other 
benefits. In replying state experience, qualiti 
cations, when available and enclose photo. 
Reply Box M-55 American Lumberman, Inc. 


WANTED: Yard Foreman that can tell a 
2 x 6—18 from a 20 without measuring it— 
Generous pay for a man who knows his job 
Southeastern Michigan. Address Box N-2) 
American Lumberman. inc. 


WANTED: Man, 30 to 40 years, by an Indiana 
Retail Lumber yard, grossing 000 busi 
ness per year. Experienced in calling on con 
tractors and builders. Capable of making lists 
from plans, also qualified making aplleente 
house drawings and details. Outstanding op- 
ortunity, Address Box N-22 American Lum 
erman, Inc. 


CHICAGO SALESMAN WANTED 

Old established South Side company has open 
ing for experienced salesman. No territorial 
or volume restrictions. Liberal commission in 
cluding drawing account plus expenses; might 
consider salary, Some knowledge of millwork 
desirable. Replies confidential. Address Box 
N.29 American Lumberman, Inc. 


A large woodworking plant is looking for a 
good factory superintendent, as well as one 
who can make architectural drawings for 
buildings, churches, etc. Address Box N-30 
American Lumberman, Inc 


WANTED: Experienced Estimator and capo*'e 
retail yard assistant to the proprietor, No tem 
permental prima-donna, Generous compensa 
tion. Southeastern Michigan. Address Box N-31 
American Lumberman, [nc 


WANTED: Lumber Grader—of West Coast Fir 
and Pine. Large retail establishment. South 
eastern Michigan. Address Box N-32 American 
Lumberman, Inc 


Wanted: Experienced, married lumberman in 
middie 20's; like drafting, selling; FHA, GI 
loan experience. Write D. H. Hammar, Glen 
wood Springs. Colorado. 


Wanted: Salesman for consumer selling for 
the Nation wide Home Improvement. Location 
of this position will be on the West Coast 
of Florida in one of the fastest growing towns 
in the nation. Salary and liberal commissions 
will be paid on all sales. Please write direct 
to WALKER & HALLOWELL, INC., Box 832 
Sarasota, Florida. Applications will be re 
ceived for @ period of sixty days 
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HELP WANTED 





MEN WANTED 
FOR EMPLOYMENT BY 
MONTANA RETAIL LUMBERMENS 
ASSOCIATION 


Specifications: 
I 

We are looking for one man to add to our 
Architecture Planning and Loan Service De- 
partment staff. Must be graduate of recog- 
nized school of architecture. Should have two 
to five years satisiactory experience in prac- 
tical drafting or some field of retail merchan- 
dising, on-the-job construction or building 
estimating, either before or after graduation. 
Record must indicate apptitude and interest 
in merchandising and business administration 
rather than strict pursuit of architecture as a 
profession. 


We are looking for another man who may well 
have the same qualifications except that his 
college degree would be acceptable in Busi- 
ness Administration, Forestry or Engineering, 
rather than architecture. 


II 


Age of either should be between twenty-eight 
and forty years. Each must have a record of 
ability to manage successfully his own finan- 
cial and family affairs and his own personal 
conduct. The record of each from freshman 
high school on must indicate natural inclina- 
tion to participate in group activities and 
“make the team.’ It doesn’t have to be the 
first team nor are star performers being 
sought. 


Either one of these positions affords an op- 
portunity for training the field of Trade Asso 
ciation Administration. 

Applicants contact: 


W. J. HOWARD 


P. O. Box 1384 
Missoula, Montana 


Southwestern Michigan verd desires experi 
enced estimator, some drawing and design 
work, No counter work, Write Box N-33 Ameri 
can Lumberman, In« 


Wanted: Office Manager, preferably one who 
has had some experience in the lumber and 
building supply industry. Located on the West 
Coast of Florida in the thriving town of 
Sarasota. Salary will be liberal according to 
duties and responsibilities delegated and also 
as to the ability of the applicant in this 
position. Will pay upwards to $125 to $150 
week to the right party. Complete control of 
office will be required. Please apply direct to: 
Walker & Hallowell, Inc., Box 832, Sarasota, 
Florida. 





SITUATIONS WANTED 





Experienced Lumberman, 47, like outside sell- 
ing, have car, will relocate. Prefer independent 
company. Address Box M-67 American Lumber- 
man, Inc. 


Man 28, married—one child, experienced yard 
manager and builder. Supervised the erection 
of over 150 houses, know lumber, millwork 
plumbing, electrical supplies, heating, paint. 
Can operate millwork shop and make al! mill 
work myself. Also can figure any job material 
or material and labor costs. Not afraid of hard 
work. Address Box N-34 American Lumberman. 
Inc. 


BOOKKEEPER 


Prefer distribution yard, wholesale or some 
manufacturing. Consider any vacancy. Fa- 
miliar lumber terms. Been self employed. De 
sire otherwise. Middle age. Address Box 
N-35 American Lumberman, Inc. 





WANTED — RAILS 





RAILS. New and Relaying 
Bought and Sold 
1000 Good Serviceable 
Kiln Trucks in stock 
M. K. FRANK 


480 Lexington Ave.. New York 17, N. Y. 
401 Park Bidg.. Pittsburgh 22. Pa. 
105 Lake Street, Reno, Nevada 
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SALES REPRESENTATIVES 
WANTED 





MANUFACTURER'S AGENT 


to handle line of nationally advertised putties. 
glazing and caulking compounds. Several ex- 
cellent territories open. Inquire Box J-49 
American Lumberman, Inc. 


Manulacturers Representatives calling on lum- 
ber and building products wholesalers and 
retailers will benefit by sending in their names 
for inclusion in our list of Manuiacturers 
Agents. Address Advertising Service Dept., 
American Lumberman, Inc. 


COMMISSION SALES REPRESENTATIVES 
WANTED 


for a few choice protected territories to cover 
jumber, building material and hardware trade 
for old established door lock manufacturer. 
Mention territory covered and lines carried. 
Box M-46 American Lumberman, Inc. 


MANUFACTURERS REPRESENTATIVES Wanted, 
to sell nationally advertised line of ornamental 
iron railings and columns. Complete line for 
both dealer installation and ‘do-it-yourself’ 
markets. Outstanding opportunity. any ex 
clusive territories open. Complete promotion 
and point-of-sale material avaliable. In re 
plying give resume of lines, types of buyers 
and territories covered. Standard Equipment, 
Inc., Bel Air, Maryland 


Manufacturer's Agent—to sell contact cement 
for adhering Formica, Consoweld, Micarta and 
other plastic laminates. Adhesive Products 
Corporation, 1660 Boone Avenue, New York 
60, N. Y. 





LUMBER & DIMENSION WANTED 





Eastern Metropolitan Area—Commission man 
wants connection with Fir mill on Timbers, 
Rough Green Clears, Framing—steady volume 
—discounting yards only. You can make those 
extra $$$ per car without additional risk. 
Address Box N-25 American Lumberman, Inc. 





BUSINESSES FOR SALE 





CALIFORNIA LUMBER YARDS 
FOR SALE 


Advise amount you wish to invest; also see 
our ad in previous issues. 

Twohy Lumber Co., Licensed lumber yard 
brokers for over 40 years. 714 W. Olympic 
Bivd., Los Angeles 15. 


Retail lumber yard, northern Indiana location 
in good farming. lake resort area. Good build 
ings, railroad siding. Can be purchased with 
or without inventory. Buildings can also be 
used for box or fvame assembly plant. Write 
Box M-63 American Lumberman, Inc. 


RETAIL LUMBER AND BUILDING SUPPLY 
BUSINESS. Located in Southern Ohio, on ruil 
siding two blocks from center of town. Will 
sell modern store buildings and sheds, fenced 
yard, clean inventory, franchised lines, trucks, 
machinery and good will for $30,000.00. Ideal 
spot for husband and wife or father and son. 
Reason for sale—death in family. Address Box 
M-64 American Lumberman, Inc. 


Retail Lumber and Building Supplies—Mill 
work—Planer Mill, on coast of South Carolina, 
in the fastest growing area in the U. 5. 
Annual sales over $600,000.00—Inventory $80, 
000.00. If interested, don’t wait: inquire Box 
N-36 American Lumberman, Inc. 


FOR SALE—Closest building supply house to 
vast Curtiss-Wright Quehanna development 
project. Write P. O. Box 349 or call Emporium 
Penna., 791. 


[.UMBERMAN AND 








BUSINESSES FOR SALE USED MACHINERY FOR SALE 





“FOR CEILING TILE” 


Por Sale: Retail and wholesale yard, plan 

ing mill, moulder, cut up plant, Building For Sale — Planer 
materials, two modern homes, complete in- 

ventory, trucks and . in the heart % inch Fay & Egan No. 156, Three se 
Black Hills. Gross sales $180,000.00. Reason knives, 10 ae entury Motor 


_ we = 


x 


for selling Ill Health. Price $75,000.00 plus in 
ventory oeencey $30,000.00. 28% down, 
easy terms. Lorey Anderson, Devils Tower, 
Wyoming. 


Have $600,000 to Invest? 
Profitable, long established Florida retail lum 
ber and building materia! business, with an- 
nual sales in excess of §$2,000.000 for sale. 
Please do not reply unless you have $600 .000 


to invest. Address Box N-37 American Lumber 
man, Inc. 


Lumber-Hardware, same owner past 46 years 
grossing $225,000.00 annually with high net 
profit. Only lumber and hardware business 
in town near fabulous Sun Valley Idaho 
Best fishing, hunting and big game country 
in go — Due to retirement, definitely 
priced to sell, terms, free photos. C-6020 CON 
TINENTAL, 804 Grand, Rises City, Mo. 


Established lumber business for sale. Wide 
expansion possibilities. Mostly wholesale. 
Only nominal investment required. Inventory 
at market. Will sell or lease improvements. 
Southwestern citv of 300,000. Exceptional o 
portunity. Owner retiring. Address Box N58 
American Lumberman, Inc. 





MISCELLANEOUS FOR SALE 





CARPENTERS APRONS 
Write for prices and information. 


THE MINNESOTA SPECIALTY CO. 
inneapolis, Minn, 





LUMBER & DIMENSION 
FOR SALE 





Kiln Dried Douglas Fir Industrial Clears 
Standard sizes through 16/4 


Also 


‘ Extension Ladder Rails 
Mouldings Cut Door Stock 
Millwork Blanks Step-Ladder Stock 


Inquiries answered promptly: 


Al Clements Lumber Co. 


P. O. Box 908 
Eugene, Oregon 


Phone 6-253] TWX EG-049.U 


4 cars 6 Hardwood stacking sticks 3¢ each. 
Gaiennie Lumber, Box 1774, Shreveport, La. 


Used mixed Hardwood Stickers, 25/32 x 1-3/4” 
x 47”—Carload or Truckload. Available aiter 
June Ist. Ahonen Lumber Company—Ironwood 
Michigan. 





USED MACHINERY FOR SALE 





FOR SALE 


We will be receiving new equipment trom 
Ross and can offer for sale and immediate 
delivery one Model 10H Ross lift truck at 
$4,175. Hydraulic side shift carriage 66”. Op- 
erator's guard, 72” forks can be cut down to 
any desired width. Lift height 28’. Ross will 
cut down towers if a lower height is required 
for clearance, on the 28’ pistons. Also avail 
able: One Ross Model #6 with 16’ tower, fork 
length 42” standard with 60” extension, hy 
draulic steering. operator's guard and heavy 
counterweights. Price $3,650 {.0.b. Chicago. 


HUSS LUMBER COMPANY 


1350 W. Fullerton 
Chicago 14, Ill. 


BUILDING 


V-60 Yates Resaw 60” LH 
new. Pilot wheel set works for fractional saw 
ing. V-belt drive 75 HP. Six 18 gauge saws 
Last word for complete unit. $9,100.00 


Central City Lumber Company 


339 Otsego Ave 
Jackson, Michigan 


FOR SALE 


HUSS LUMBER COMPANY 


1350 W. Fullerton Ave 
Chicago 14, Illinois 


FOR SALE 


-Complete Sawmill in A-1 Condition 


2—Headrigs 
Complete Filing Room Equipment 


1—Resaw 

2—Edgers 

1—Air Trimmer 

1—Slasher 

1—Complete set of Live Roils and 
Transiers 

1—Hog with all necessary Conveyors and 
drives 

1—Filer & Stowell Corliss Engine 

2—G. E. Steam Turbine Generators 

2—Steam Air Compressors 

4—Steam Boilers 

2—Steam Pumps 


LOUISIANA CYPRESS LUMBER CO., INC 
F. J]. GUITEAU, GENERAL MANAGER 
Day Telephones 7687 or 393 
Night Telephone 7766 
PONCHATOULA, LOUISIANA 


FOR SALE 
Complete Planing Mill in A-1 Condition 
1—Band Resaw 


With Motor on Countershatt 


Double Surtacer 
With Motor on Countershatt 


—Matchers 
With Motor on Countershatt 


Moulders 
With Motor on Countershatft 


Swing Cut-off saws, Motorized 
Circular Ripsaws, Motorized 
Band Ripsaws, Motorized 


Complete Filing Room Equipment 


1—Planing Mill Hog 
1—Complete Blower System 


LOUISIANA CYPRESS LUMBER CO.,, INC 
F. J]. GUITEAU, GENERAL MANAGER 


Day Telephones 7687 or 393 
Night Telephone 7766 


PONCHATOULA, LOUISIANA 


FOR SALE 
Complete Machine Shop in A-| Condition 
1—Planer 
1—Shaper 
3—Lathes 
1—Threading Machine 
2—Drill Presses 
1—Steam Hammer 
1—Electric Welder 
Miscellaneous Shop tools and Equipment 
LOUISIANA CYPRESS LUMBER CO., INC 
F. J. GUITEAU, GENERAL MANAGER 
Day Telephones 7687 or 393 
Night Telephone 7766 


PONCHATOULA, LOUISIANA 


tilt rolls. Practically 


: 7 
DU0-FAST 
STAPLE TACKER 
Your customers need and want these 
one-hand tackers for the job pictured 
above, as well as many other jobs 
speededand simplified by DUO-FAST 

TACKERS and STAPLES 

You will like dealing with DUO-FAST 
You will like our FREE SERVICE 
POLICY. You will like the dealer aids 
available 


Write today for the Duo-Fast Story 


DUO-FAST 


FASTENER CORPORATION 
860 Fletcher—Chicago 14 
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( Were’s the one thar 
WON'T SHRINK 


This modern plastic in 
powder form makes 
lasting repairs in tile, 
wood or plaster. Pays 
dealers a bigger profit 
SELLS BETTER because 
Mt WORKS BETTER. 








DONALD 

DURHAM 
COMPANY 
Row 604-8 
lee Moines 
we 


lustrial use Order from yur jobber 
e PLASTIC Repair Material 
in POWDER Form 


Circle Ne. 83 on Coupon, page 76 
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For lasting Beauty and Protection ~ 


choose a 2 Kidge ¢ 2 a 


Decorator Styling and 
Superior Craftsmanship are 
carefully blended to 

bring you the finest in 
overhead doors! 


DOOR COMPANY 
MONM { NCTION, N. J 


In ovr complete line, there is a Ridge Door for every home, taste and budget 


Circle No. 84 on Coupon, page 76 


in the service ““" 
of Lumbermen 


@ Specialists in protection 
for the lumber industry 
@ professional safety engineers 
@ more than 90 branch claim offices 
coast to coast and in Canada 


Substantial dividends have been returned to 
policyholders since organization in 1912 


Lumbermens “WM GU) NW 


Operating in New York state as 
(American) Lumbermens Mutual Casualty Company of Illinois 
James $. Kemper, chairman H. G. Kemper, president 
Chicage 40 
Circle No, 86 on Coupon, page 76 


K 
yse THIS 2% 


WE HAVE YARDS 
AT THESE POINTS 
as well as 
TOLEDO, 
OHIO 


SAVE ON TRANSPORTATION 
OUR NEAREST POINT 


WE CAN 
SERVE 
YOurR 
TRUCK 
\ 


7 


FENCE \ 


Sf 


RUSTIC 
wooo 


/ POSTand RAIL 
© € SCREEN TYPE PICKET 


di RESIDENTIAL 
\ Kh —— 
rr A 


00D PRODUCTS CO., Toledo, Ohio 


WRITE for CATALOG 


\ 
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PLYWOOD »» HARDBOARD 


Cut to Size 





Standard and Door Sizes 


POPLAR * MAHOGANY ° BEECH 


and other species 








KYS HOLLOWCORE DOOR FILLERS 


HOENIG PLYWOOD CORP. 


280 Madison Avenue, Dept. L. 
Tel. MUrray Hill 5-2280 New York 16, N. Y. 
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keep informed on “WHAT'S NEW!” 


FOR INFORMATION ON 


Advertised Products 


25 
45 
65 
65 


104 105 
124 125 
144 145 
164 165 
164 185 


FOR INFORMATION ON 
“What's New” Items 


201 202 203 204 205 
224 225 


242 243 244 245 


262 263 


Nome 


264 265 
261 282 283 284 285 286 


17 
37 
57 
77 
97 1 
117 118 119 120 
137 138 139 140 
157 158 159 160 
177 178 179 180 
197 198 199 200 


1 
31 
51 


30 
50 


27 
47 
67 71 
87 89 90 91 
107 108 109 110 111 
127 128 129 130 131 
147 148 149 150 151 
167 168 169 170 171 
187 188 189 190 191 


9 
29 
“4 
69 


195 196 


206 207 208 209 210 211 212 213 214 215 216 217 218 219 220 
226 227 228 229 230 231 232 233 234 235 236 237 238 239 240 
247 248 249 250 251 252 253 254 255 256 257 258 259 260 
267 268 269 270 271 272 273 274 275 276 277 278 279 280 
287 288 289 290 291 292 293 294 295 296 297 298 299 300 


266 





(Please Print) 
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Advertisers’ Index 


t Products Asst 7 Hager & Hing: 


Alberta Fore Son 
Hallinan Lbr. C 


Alliance Metal Products 
Andersen Corporation 
Androc Chemical Co Hawkeve Indu 
Plyw 


Appalachian Hardwood 


Barrett D 
Allied Chemical & Dye 


Bemis Hardwood Lbr. Co 
Bostwick Steel Lath Co 
Bugher Mfx. C 

Bunyan Lbr 


Capitol Produ 
Capitol Shake Co 
Water Corp 


Certain-teed Products Corp 


Carter 


Cherry River Boom & Lbr. Ci 
Chevrolet Div, of General Mot 
Columbia Mills, Ine., The 
Crisp Lbr. Co., M. E 

Crossett Lbr. Co 

Cupples Products Corp 

Curtis Lbr. Co 


Du Koff & ¢ 
Durham (Co Donald 


Dur-O-walL Di 
Cedar Rapids Block ¢ 


Farrin Lbr, Co., The M. B 
Fastener Corporatior 


General Door 

Div. of Pick Mfg. Co 
Graham & Co., Ince John il 
Griffin Mfg. Co 





COLORS 
TO MATCH 
EVERY MANU- 
FACTURER’S 
ASBESTOS SIDING 


MADE OF 
ALUMINUM 


USE 
OKOMO 
ORNERS 


for ASBESTOS SIDING 

LAP OR BEVEL SIDING 
WOOD SHINGLE SHAKES 
PLYWOOD OR HARDBOARD 


BUGHER MFG. CO. 


211 S. Main Street, Kokomo, Ind. 








Send for Full De- 
talls, Samples and 
Prices 
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merchandising... 


BUILDING PRODUCTS MERCHANDISING 
Reprinted from American Lumberman $ .75 


Over 40 pages of practical new ideas you can put te 
use today to sel! more building materiats Presents 
case tory examples of the merchandisin - 
nique ed by severa! dozen tumber 

to increase sales of builders hardware, roofing and 
siding, windows, flooring, hand tools, paint, other 
important bulliding products 


AMERICAN LUMBERMAN, INC 
139 N. CLARK ST., CHICAGO 7, ILL 


Enclosed is my check in the amount of § 
above book 


TS forthe 





Address 





City, State 





= 


BUILDING PropucTsS MERCHANDISE 


Hamer Lbr. Sale In 





lat last!.... 
a painted shake with enduring qualities ! 
ADD TO THE TIMELESS QUALITY OF WESTERN RED CEDAR THE 
MOST ADVANCED METHOD OF PRE PAINTING THE RESULT 


] A SIDEWALL SHAKE THAT EMBRACES EVERY Im 
wy 10 PORTANT BUILDING FEATURE. COLOR—~ECONOMY 
} DESIGN QUALITY—ADAPT ABILITY DURABILITY 


. ALL THESE FEATURES ARE REPRESENTED 
BY THE NEW CAPITOL PAINTED SHAKE 


} 5 
+4 
i 


" 
‘ 
at Ya y DEALER INQUIRIES 
MP) 4 bd INVITED 


‘ an) 
° ‘ { Write to 


i 
THE CAPITOL SHAKE COMPANY 
P.O. Box 134, North 





Sacramento, Calif 


capitol painted shakes 


= 
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GET MORE 
WORK 
DONE! 


WITH 


WHEEL - IT 


SPECIALLY DESIGNED TC HELP YOU GET 
MORE WORK DONE WITH LESS MAN HOURS 


to meet your handling Write nplete 
cut your hondling costs , , e 


HAWKEYE 
INDUSTRIES 


Longmont, Colorade 


A model 
needs 

© Heavy duty 4 wheel trailers 
© Heovy duty 2 wheel tratlers 
© Low-dewn platform trucks 
° 


Push corts 
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LEGS 


rat RUN 


Away With Competition! 








SE The ONLY 


COMPLETE 


LINE! a \ : 4 3 " Pace-Maker Series 


or Pace-Maker Series 


a con plete iy nev eries of five Tow- 


LOWEST Delta 10" Unisaw motor Fork Lift Trucks, ineluding 
gasoline, LP-gas and diesel-powered 
models, includes the Model 540, spe 


PRICES An improved version of the Delta 
to accom cially built to handle bulky materials 
a1, 


10-in. Unisaw, engineered yo 
an oat welgning up oO tons 
Anywhere! : 


modate motors with 50 percent more 1S, 
hp, is announced. The redesigned Uni at minimum cost, It Is said. All five 
saw, an industrial-type tilting arbor models feature modern functional styl 
To Retail at saw, will take either a 1%-hp single ing. added « ngine power, greater driv 
phase or 2 hp three-phase motor, it is Ing comfort lo vmotor OED.» Dept 
said. It has a depth-of-cut capacity of AL, 1226 E, 152nd St., Cleveland 10, 
8%-in. and will cut to the center of a Ohio 

50-in. panel. Delta Power Tool Div., wis Meo. B48 on Coenen: bills 76 
Rockwell Manufacturing Co., Dept 

AL, 451 N. Lexington Ave., Pitts 

burgh 8, Penna 
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FOLDING 


Table & Bench 








l 


FREE onal 


J OBBERS 


Here are some of our Franchised Jobbers 
« Anchor Gales Corp * Janney Semple. Hill 
Hirookiyn, N. Y Minneapolis 
6 %. paee . “ve at a cos ; the $2 
. Gost and | reee « Pheonix Hdw Gerlinger s | Series Deve lope data co t of more th in > 
lanta, Ga Newark million, the Clarklift Line is new from 
« Belknap Hdw « Van Camp Haw. 4 4 Pa 
Louleville, Ky Indianapolis the wheels up, reports the manufac 
. wa, Blumberg « Wholesale Svee. Sply An entirely new series of heavy turer. Current automotive trends are 
N ‘ . . , ‘ 
» gctbere Whete.toty, Reena Wentenen duty fork-lift trucks, known as the reflected by the inclusion of a 12-volt 
Tarrytow Myracuse- Utica “M.” is announced. The new models, electrical system, fully automatic 
M-24, M-26, M-28 and M-30, lift 12, transmission, emergency fuel tanks, 


Dealers: WRITE FOR NAME OF NEAR 13, 14 and 15 tons respectively, it i foam rubber seats and automobile-like 
EST JOBSER said. Gasoline driven, the “M’s” are controls as standard equipment. Ex 
self-adjust 


Jobbers: be Ay WIRE FOR FRANCHISE powered by Ford industrial engine clusive features include 
© DETAILS though diesel power is available. They ing brakes, a balanced swing-up hood, 
are equipped with dual tired front combination lift-tilt controls on the 
SHELFMAKER Products Corp. wheel drive. All models have a six ds teering column and all-purpose deep 
forks. Indu trial Truck Div . 


NATIONAL SALES AGENTS gree forward and ten degree rearward tapered f 
Carrier Co Dept TP Clark Equipment Co Dept. AL, Bat 


DU BOFF & COMPANY Biwenreac , tle Creek, Mich 
1150 BROADWAY, NEW YORK CITY Cinele Nei 068 on Ceanen, ween 96 a a Tr ee 
Circle No. 95 on Coupon, page 76. 














The Clarklift Line 
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Milcor Cellufior 


es Now...more places to 
sell Milcor Metal Lath! 


New developments in building 
mean added volume for you... 
with the line that fits them al/ 


Important advances like these make that 


€ Hanger 
certaint\ 


%” channel 1Q” channel 
" 


t 1. Machine-plastering. Now plaster often 
pinnae  oyarailine arya gata wee ee 1S applic d hy machine especi illy on uspe nded 
ceilings Thi peed erection and cut the ost 0 
that metal lath and plaster are practical for more 


new and remodeling projects than ever before 


2. Air Conditioning. Air conditioning n both 
commercial and residential buildings is headed 
toward fantastic volume in the next few yea Ail 
conditioning means duct work and other overhead 
mechanical installation and modern design 
practice says that they ought to be concealed. That 
a job done easiest and best by metal lath and plaster 
As a Milcor dealer, you have a complete line of 
metal lath and accessories — conveniently packaged 
in types, materials, sizes, and weights that enable 
you to make the most of these opportuniti« 
Know the line as well as you should? Better 
check up send for Milcor price list 


MircoR Metal Lath 


a ee 


INLAND STEEL PRODUCTS COMPANY 


err 407 ry, tT &€ PNHAW . . ” Wh vei 
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( 
HAGER 
ON 

G HINGES 

IN 

* QUERYTH 














